AzSo Al

T hhe

Opportunity

Engine

Answered. Booked.
Followed up.

al360ai.com



AzSo Al

The cap between
iNnguiry and appointMment

Uncanswerec ccaills

Scattered inquiries

Inconsistent
follow-up

The teamis busy orthe businessis closed.

Calls, forms, and chat arrive in separate places.

A promising conversation has no clear next
step.
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AzSo Al

OnNne connected system

Get Capture Build long-term
recommencled opportunities trust

Website information,
searchvisibility, and
reputation.

Respond to inquiries and Continue the relationship
move toward a booking. afterthe firstjob.
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A=60 Al

Buillt around
customer conversations

A shared need across businesses: make it easier for customers to reach a useful
next step.

Locall services Professionacal services
Calls during jobs and after hours Intake and appointment requests
Retail & hospitality Property & automotive

Questions andrepeat visits Inquiries that need timely follow-up
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AzsSo Al

Voice Al after hours

A useful Nnext

A360 step

Al VOICE
AGENT

Calls - FAQs - Appointment Booking

Answer questions, collect
customer details, and help
arrange appointments.

Basic Voice Al in Capture. Advanced trained Voice Al in Autonomy. 05



AzsSo Al

A business line with follow-up

A360 A360

BUSINESS MISSED CALL
PHONE ! TEXT BACK

o
o pof

A dedicated business number keeps customer Missed-calltext back opens apath to continue the
calls connected. conversation.
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AzsSo Al

Website visits become

iINncjuiries
/-”’//—”’J’,”-fj ey
|" = n ] A connected
A360 ww = } foundiation
WEBSITE ‘ E :: W Forms and web chat
| | ’ collectinquiries. A shared

& CRM

N inbox helps the business
keep track of the next
step.
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AzsSo Al

Follow-up with a cleacar next

stTep

A360

AUTOMATED a

LEAD P

FOLLOW-UP

-

Keep thhe
conversction
moving

Follow up on new inquiries,
support appointment
booking, and continue the
relationship afterthe
service.
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AzsSo Al

Visibility supports discovery

A360 (V ﬂ\\ A360 //_ N
GOOGLE '
BUSINESs, =~ LOCAL ©

—

PROFILE

Clear business details help customers understand Relevantlocal content supports the business’s
the business. online presence.

Searchrankings and recommendations from Al platforms are not guaranteed. 09



AzsSo Al

Reputation builds long-term
Trust

A360 (

ssTAR o
REVIEW EE¥!FT"XT‘E‘0N V/‘
FUNNEL . 2

o [4\
|

Request honest feedback afteracustomer . . N . .
. Monitorreviews and maintain an active reputation.
experience.

The artwork illustrates review tools, not guaranteed ratings or verified customer results. 10



AzsSo Al

A consistent socicall presence

e ""'/p. Stay visible
A360 f o, between visits
socIAL MEDIA B J Plan and publish business
Neeom- /I content through

AUTOMATION — = . - o o,
] 1 channels. Keep customer

. _ communication active
‘ \ ‘ over time.
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A=6&0 Al

Three plans. One systen.

Starter

SOV

per month

Website foundation
Web chat and forms
Unified inbox

$99 setup

Capture

S3TS7

permonth

Everythingin Starter
Basic Voice Aland phone
Follow-up and booking

$600 setup

Autonomy

S6EOY

per month

Everything in Capture
Advanced trained Voice Al
Managed visibility and care

$1,200 setup
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AzSo Al

Starter

A360Al

Starter

Build the foundation.

Launch your digital presence and put
reliable lead capture in place

Welcome to A360 Al

[ﬂ Ovarvé Your starter i
€r plan is ready, Keep building,

00,
> @
Leads Ready

8 Loads
Your website is live at an n
0site s i h i o into
i Chat and forms are Al inguy Flcws i
o e flow int
your unified inbeay,

eing found

Website | | Web Chat | | Unified
+ Forms _ Inbox

Presence .
N = - LITITY
MORE VISIBILITY | MORE LEADS, A STRONGER TOMORROW %
= - E
; / .
_\' ”

Website foundation and digital inquiry capture.

lllustrative plan artwork. Dashboard figures and response-time claims are examples, not verified results.



AzSo Al

Capture

\360A]

® Onling

\360 AI =
| . Missed Call
(407) 555-0123

Just now

Web Form
| Mew lead submitted
| 3 min ago

From your website

31! New Lead Captured 2 min ago

Hil I'm interested in a quote
for a new HyAC system,

W24 AM

A A3B0a
'Il‘han.k_s for reaching out! i
I'd be happy to help. Are you
locking to schedule an on-site

Turninterestinto customers. g s,

| my area?

Capture, respond, follow up, and book more |
opportunities — even while you're busy. )

5 Min ago estimate?

Yes, that works!
10:25 any

g Appointment Gooyey
Estimaty . Thy, Apr 24 3¢ 2:00 ppy .

Messane a2
3ge A3604)

Qﬁ Missed Calls | | @ Forms + Chat '_ V SMS Follow-Up

MORE RESPONSES. MORE BOOKINGS. MORE GROWTH.

Phone, basic Voice Al, follow-up, and booking.

lllustrative plan artwork. Dashboard figures and response-time claims are examples, not verified results.

__é _

Instant Response |I
Engage leads in seconds, |

Al Conversations |]
Qualify ang answer 24/ ?f

. Y
:‘m‘e Bookings [
Urn conversatig, [

; ns
Inta Schedufed jobe)
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AzSo Al

Autonomy

incoming Call -
A360AI =
\._7_-.:_ o .
. -
A360A1 ' :
[ ] Autonmny Mve E FO]Imf.Upseﬂt 1

‘ f ® fuing -
Iﬁ it Your Alis working 2417, s0you g Automatically
E‘ Convereations

- J
G Copertusives &

% ST P NS '\ o
I run j Autematically Mdm
W™ o | &) autoenasions m';cmf Asks the right Toats, emais ane loesmmw \ 20y
: Questions Thrtures 2417 instantly hS S
il Anaiytics —
Al answers, follows up, books, and keeps " -
baG . Settings Leads in Matign Al Acivity
opportunities moving — around the clock. 247 s, Tone o
@ Folow-up sent e
. - 3 _f‘g-:“'i"“:'q_‘_’___/v‘\/\/' L] ﬂopniml:entmm i age
N A [ N 2477 (=2 Booking B EEpT T T
Answering | | k_~ Follow-Up Automation
b, N . 9 = = — —
LESS MANUAL WORK. MORE TIME. A BIGGER TOMORROW. 3\ ._.
.

Advanced trained Al with ongoing management and visibility.

lllustrative plan artwork. Dashboard figures and response-time claims are examples, not verified results.



AzSo Al

Implementation with

clear ovwnership

Configure

Capture the
business’s services,
rules, and customer
journey.

Connect

Set up the website,

inquiry channels,
and relevant
calendar.

TesT

Checkintake,

routing, follow-up,

and booking
behavior.

NMcaintain

Review the system
and refine it within
the chosen plan.
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AzSo Al

Direct founder
ciccountability

The person who builds your system
IS also your point of contact.




AzSo Al

A recurring service modiel

Start withh a clear need Expand withh the

business
Website capture or missed Add call handling, follow-up, and
iInquiries provide a focused entry ongoing management as needs
point. grow.

Proposed growth strategy. Subscription plans combine software capabilities with implementation and service. 18



A=60 Al

Eviclence for thhe

next stage

Customer value
Recurring revenue

Delivery economics

Proposed operating measures for client reviews and investor diligence.

Inquiry response, bookings, and repeat
engagement

Paid accounts, plan mix, and retention

Setup effort, supportload, and gross margin
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AzsSo Al

AsSS60 Al

AnNnswered. Booked.
Followed up.

A conversation about your next opportunity.

(904)906-9684
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