SecondWave Date:

Teaching Family Dynamics — Worksheet

The objective when walking a client through the stakeholder framework:

An unfortunate reality for many entrepreneurs is that in running the business over the
years, there may be a wake of damaged relationships in their rearview mirror.

It’s critical that you

The good news is all of us had the ability to make amends with people — it’s never too late
to say “I'm sorry” and start over with people that are closest to us.

When working with the client and talking through family dynamics, we want to understand

Personal notes:




