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Welcome
Who this guide is for and what it will help you clarify

Life insurance is one of the most important financial decisions a family, individual, or business owner can make. It

can also be one of the most confusing when terms are explained without context.

This guide was created to give you a clear, plain-English overview of the three core types of life insurance: term

life, whole life, and universal life, including indexed universal life.

You do not need a financial background to understand what is here. You only need a few minutes, an open mind,

and a willingness to ask what the coverage should actually do for you.

This guide is for you if: What you will walk away with:

• You are exploring life insurance
for the first time

• You have an existing policy but
are not sure if it still fits

• You are a business owner thinking
about protection strategies

• You want to leave a legacy for
your family

• You want a clearer, more informed
decision

• A simple explanation of the three
main coverage types

• A clearer sense of who each
option may fit

• Questions to ask before choosing
a direction

• A next step if you want personal
guidance

Protection planning should be built on clarity and confidence, not
confusion.
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1. Term Life Insurance
 Simple,affordable protection for a specificwindow of time

Simple example: A couple with two young children may choose a 20-year term policy to help protect the family income

and mortgage during the children's dependent years.

Term life insurance provides coverage for a defined period, often 10, 20, or 30 years. If the insured person passes away

during that term, beneficiaries receive the death benefit, subject to the terms of the policy.

Term life is often used during the years when financial responsibilities are highest, such as raising children, paying

a mortgage, protecting income, or covering a business loan.

Think of term life as coverage designed for a season. It may be very effective when the need is clear and

temporary.

Strengths Tradeoffs Who it may fit

• Usually the most affordable option

• Easy to understand

• Can provide high coverage

amounts for lower premiums

• May include conversion options,

depending on the policy

• Coverage can end when the term

expires

• No cash value accumulation

• Renewal premiums may increase

with age

• May not address long-term legacy

goals

• Young families needing larger

coverage amounts

• People protecting a mortgage or

specific debt

• Parents covering dependent years

• Business owners covering

time-based obligations
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2. Whole Life Insurance
 

Permanent protection that can build guaranteed cash value over time

Simple example: A parent who wants to leave a predictable inheritance may use whole life as part of a broader
legacy strategy.

Whole life insurance is designed to last for the insured person's lifetime, as long as required premiums are paid

and the policy remains in force.

Unlike term insurance, whole life may build cash value. That cash value grows on a tax-deferred basis and may be

accessible during life, subject to policy terms. Accessing cash value may reduce the policy value and death benefit

and may have tax consequences.

Whole life is often considered when the goal is long-term certainty, stable premiums, and permanent

protection.

Strengths Tradeoffs Who it may fit

• Lifetime coverage if maintained

• Fixed, predictable premiums

• Guaranteed cash value growth

• May support legacy, estate, or
business planning

• Some policies may earn
dividends, if applicable

• Higher premiums than term
coverage

• Cash value growth is usually
slower in early years

• Less flexibility than universal life

• Requires a longer-term
commitment

• Families focused on leaving a
legacy

• People wanting permanent
coverage with stability

• Business owners using coverage
for succession planning

• Clients who value predictability
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3. Universal Life and Indexed Universal Life
 

Flexible permanent protection with growth potential and important cautions

Universal life is a type of permanent life insurance that may allow more flexibility in premium payments and death benefit

structure, within policy limits.

Indexed universal life, often called IUL, may credit interest based in part on the performance of a market index.

The policyholder is not directly invested in the market. Crediting is subject to caps, participation rates, spreads,

fees, and other policy rules.

Important: IUL illustrations are not guarantees. Long-term success depends heavily on policy design, funding,

fees, cost of insurance, assumptions, and ongoing monitoring.

Strategy note: Indexed universal life should be reviewed carefully and explained clearly. The goal is not to chase

the largest illustration. The goal is to design coverage around the client's priorities, budget, and long-term ability to

maintain the policy.

Strengths Tradeoffs and cautions Who it may fit

• Permanent coverage if properly
funded and maintained

• Premium flexibility within policy
limits

• Cash value growth potential

• May offer downside crediting
protections

• May support supplemental
planning goals

• More complex than term or whole
life

• Projected values are not
guaranteed

• Caps, fees, and policy charges
matter

• Underfunding can create lapse
risk

• Requires ongoing reviews

• Business owners seeking
flexibility

• Higher-income professionals
exploring advanced planning

• Clients with a longer time horizon

• People who understand both
opportunity and responsibility
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Side-by-Side Comparison
 Term vs.whole life vs. universal life or IUL at a glance

Cash Value

Factor

Affordability

Permanence

Flexibility

Complexity

Common planning
use

Growth guarantees

None

Low

Low

Income replacement,
mortgage, dependent years

None

Term Life

Usually lowest premium for
larger death benefit

Temporary coverage

Whole Life

Higher fixed premiums

Permanent if required
premiums are paid

Yes, guaranteed cash value
growth

Low to moderate

Moderate

Legacy, estate, business
succession

Guaranteed cash value
growth rate

Universal Life / IUL

Flexible premiums, varies by
design

Permanent if properly funded and
maintained

Yes, growth potential subject to
policy rules

Higher, within policy limits

Higher

Flexible protection, supplemental
planning, business owner needs

No guaranteed index-linked
projections

Remember: the best policy is not always the most sophisticated one. It is the one aligned

with your goals, budget, family needs, and timeline.
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Decision Helper
 

Five questions to ask before choosing a direction

A 10 to 30 year need may point in a different direction than a lifetime protection goal.

A policy that is too expensive to maintain is not a strong strategy. Sustainability matters.

Income replacement, mortgage protection, debt coverage, legacy planning, business protection, or supplemental

planning all point to different design choices.

High-interest debt, emergency savings, family obligations, and business needs should be part of the conversation.

Bonus question: Do you have existing coverage that has not been reviewed recently? A policy review can help reveal

whether your current coverage still fits your life.

Some people want protection only. Others want permanent coverage with values that may be accessed during life,

subject to policy terms.

2. How long do I need the coverage to last?

3. What can I comfortably commit to each month?

4. Do I want cash value, or simply a death benefit?

1. What is my primary reason for wanting life insurance right now?

5. Do I have other financial priorities that should be considered first?
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Your Next Step
 

The Financial Protection Strategy Session

Information is helpful, but information alone is not a plan. A strategy session helps connect the education in this

guide to your actual life, family, budget, and goals.

You deserve a protection plan built on clarity, not confusion, not pressure, and not
guesswork.

Step 1: Book your session Step 2: Have the
conversation

Schedule your complimentary Financial Protection Strategy Session:
https://righteousstrategicadvisory.com/booking-page

Step 3: Leave with
direction

• Choose a time using the online
booking page. Sessions are
available by phone or video.

• Share your goals, ask your
questions, and walk through options
in plain English.

• Understand what type of
protection may fit, what to consider,
and what your next step could look
like.



About Me

Ronda Gaynelle Taylor
I believe protection planning should be built on clarity, confidence, and trust. As a licensed insurance

professional with Righteous Strategic Advisory Group, I help families, individuals, and business owners
understand their options and make informed decisions about life insurance and financial protection.

My Approach
I keep things simple and meaningful. Every conversation starts with listening. I do not lead with products.
I lead with questions, education, and strategy. My goal is for you to walk away with clarity, whether or not

we work together.

Book Your Strategy Session
Schedule your complimentary Financial Protection Strategy Session:

righteousstrategicadvisory.com/booking-page
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