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iy How To Use This Guide 2,

"f

Your 00}148 roadmap to preparing your home for sale and

maximizing your home's value
4 Read at Yodr Own Pace
e You can read through all the ti[] In Umﬁf, or iumD 10 SDBGiﬂC tUDiCS that

INterest you most.

e Each tip Is designed to stand alone, so feel free to explore in any order.

/ Video & Blog Resources
Most tips include two resources to help you dive deeper:
e \ideo:Step-by-step tutorials showing exactly how to implement each tip
e Blog:In-depth.articles with additional details, pro tips, and budget-friendly
alternatives

Glick to Access Gontent
e Simply click on the Video or Blog links to access full guides and resources.
o All content is designed to help you get your home ready for buyers and
maximize your selling price.

WP[E: Complete Guide on How to video Clickable Links

Visit our website Blog To Resources
@ ONE
RE @ REALTY C{?NR&%EI')


https://www.sorianore.com/
https://www.sorianore.com/blog
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1IP 1: Painting The Front Door 2,
“First Impression Matters” Yéf
Ever wondered why certain colors just click for when painting your

exterior front door? Uncover the magic behind color choices and
discover the process of creating the perfect color palette!

before after

Complete Guide on How to Video Blog
(O Stain Your Door!
RE What Kind/Color Video Blog @REALTYONEGROUP
Pamt ’[0 Use CONNECT


https://qualityoverheaddoor.com/blog/how-to-stain-your-front-door/
https://youtube.com/shorts/S4lpEfNsmxo?si=KLqiamlyJhdiABrO
https://www.bobvila.com/articles/how-to-pick-a-front-door-color/

TIP 2: Exterior Cleaning B

Pressure wash your sidewalk, driveway, garage door, Gomplete Guide on How to Yé
and the exterior of your home to remove dirt and Pressure Wash Your Driveway
grime. This simple step can make a significant Video Blog

difference in the overall presentation.

before after



https://www.youtube.com/watch?v=DDUUCTxzc2k
https://www.younghouselove.com/pressure-washing-101-beginners-guide/
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TIP 3: Landscaping Maintenance Eﬂg

Begin by trimming bushes and trees to give your yard a tidy appearance.
Eliminate weeds, ensuring that your yard looks well-kept and free of
unsigntly growth. Regularly cut the grass to maintain a neat and
Inviting lawn.

......

before | after

qunlete Guide on How t0 video We always do our best to give you as much information
Trim And Prune The Bushes Blog as possible, and we try to keep it simple so it's easy for

you to understand. However, we know that sometimes
you need extra support to get over that final hurdle
before you sell. Give us a call anytime, no obligation.

RE @ REALTYO NCE{?NR&LCJ;F;



https://youtu.be/S82X7JRMPvY?si=_PzDr0Y3kjgn4y92
https://www.trugreen.com/lawn-care-101/blog/tree-and-shrub-care/benefits-of-pruning-your-trees?new12=1&new19=0

TIP 4: Enhanced Landscaping — 7]

Gongider adding flowers and decorative elements to enhance the visual appeal. Yé
You can find budget friendly decorative pieces on platforms like Facebook
Marketplace or OfferUp, which can add a touch of elegance to your outdoor

’ Space.

.....
-------

\ GComplete Guide on cheap &
gasy DIY landscaping tips S

S ONE
R @ reronsgrowr



https://www.youtube.com/watch?v=gYXO4WFBhqo
https://rogueengineer.com/easy-landscaping-tips-everyone-should-know/
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TP 5: Decluttering Your House 22

A clean, organized home feels more spacious and inviting to buyers. Removing ré
excess items, tidying up spaces, and creating an open, clutter-free look can
help your home sell faster and for a higher price.

—
E3 |
e
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complete Guide on how to ’
gasily declutter your home - =3

RE @ REALWONCEC?NR&LC{?



https://youtu.be/K1QTidF8JX4?si=fGFxlB9LSSg3XJo3
https://www.thespruce.com/how-to-declutter-your-home-2648002

TIP 6: Outdoor Clutter 2,

Avoid using your backyard as a storage area or allowing junk to

accumulate on the lawn. A clutter-free yard presents a spacious
and well-yﬁntained environment that buyers appreciate.

before after

\1 Complete Guide on how to
gasily declutter your garage

Video Blog

Preparing your home for sale can feel overwnelming, especially
when it comes to decluttering. That’s why we provide helpful
videos with simple tips and ideas to help you declutter, organize,
and prepare your home for buyers. A clean, open space can make
a great first impression and help showcase your home at its best.

\

RE @ REALTYO NCESNR& LCJFT’


https://youtu.be/FuQnvIdn0_4?si=hdrCyyf4DlGlVVS5
https://www.southernliving.com/ways-declutter-your-garage-8779534
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TIP 7: Modern Lighting B’?é

Lighting plays a vital role in creating a welcoming ambiance. Modern,
energy-efficient lighting fixtures not only brighten your living spaces but also
add a GUH'[BI’I]I]U[@W touch to your home. You can start by updating ceiling
lights.

before

n
GComplete Guide on how to

HE make your house brighter REALTYONEGROUP

CONNECT
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https://youtu.be/apQYQbAUKMs?si=NcerAB2ozRPTlU06
https://www.bosch-diy.com/gb/en/all-about-diy/lighting-tips

TIP 8: Kitchen Upgrades B,
1t

You don’t need to spend a lot to boost your home's value. Simple updates like
fresh paint, new hardware, or updated light fixtures can make a big impact. Let
us help you make budget-friendly upgrades to get your home ready for sale!

P ik A —F
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before 4 N aﬁe;

Complete Guideonhowto .
uparade your Kitchen on a budget o0 EIOO
. - YO
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https://youtu.be/PAYG9pULnac?si=ZtRMXk5KJlbJLRCu
https://www.bhg.com/kitchen/remodeling/makeover/budget-kitchen-remodeling-kitchens-under-2000/

—— =
1IP 9: Bathroom Uporades B
Refresning your bathroom doesn’t have to be expensive. Simple changes rér

like updated hardware, fresh grout, or a new coat of paint can transform
the snace./Let us assist you with cost-effective upgrades to get your
bathroom ready for sale!

ar

before after

A\

before after

complete Guide on how to
upgrade your Bathroom on a
budget

Video ."'*\ Blog

@ @ REALTYONEGROUP
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https://youtu.be/mYNOzbLtzIQ?si=mvc9tHQSxHn9rKp6
https://www.bhg.com/bathroom/small/budget-small-baths/
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T? 10: Optional Uu_urades rﬁ

A

The following 0 DHS are more expensive but will provide a substantial
Increase in property value.

Flunrs Recommend LuXupy VIﬂVl Plank (LVP) Fluurs

o & “ﬁ]‘
b ;m | _.
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before after
Trim and Baseboards

before
Complete Guide on Vian

Video Blog

omplete Guide on Trim and
baseboard

® \
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https://youtu.be/zDG-70OKFp8?si=Wi70XXkli5bOgyoL
https://www.goodhousekeeping.com/home-products/g45893759/best-vinyl-plank-flooring/
https://www.youtube.com/watch?v=2Cuq8Ck2UL0
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THE TRUTH THATWILL SAVEYOU A LOT
OFTIMEAND MONEY - SERIQUSLY

Understanding Your Home’s True Market Value

It’s common for homeowners to feel their property is worth
more than current market conditions may suggest, often due to
the emotional investment or improvements they’ve made over

the years. Even | would say my home is worth more than any
house around me because of “emotional attachment.”

However, pricing your home too high can result in longer time
on market, missed opportunities, and ultimately, lower offers.
But waiting to sell later without knowing when is the right time
will make you miss the opportunity selling it for the highest
price.

Here’s what you need to know:

1. The Impact of Overpricing

While you may have spent time, money, and effort making your
home special, the market determines what buyers are willing to
pay. If your home is priced too high:

e [t cansit onthe market longer, leading to buyer skepticism
and possible price reductions.

e You may attract fewer buyers, as many buyers are looking
for homes that are priced competitively within the market.

e The longer it stays unsold, the less likely you are to receive
offers at your desired price, and you may be forced to lower

the price, which can sometimes raise doubts among
potential buyers.

RE @ REALTYO NCESNR& LCJFT’
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2,

2. Price vs. Emotional Value

Many sellers have a strong emotional connection to their home, which can make
it difficult to separate personal value from market value. While you may have
loved living there and invested in upgrades, the value is ultimately determined by
the buyer’s willingness to pay and comparable sales in the area.

3. Realistic Comparables (Comps)

Pricing a home involves looking at recent sales of comparable
properties (known as “comps”). These are homes in your area
that are similar in size, age, and condition. A professional
realtor will provide you with a thorough analysis of these homes
to guide your pricing decision. If your home is priced too high
compared to these comps, it will be harder to attract serious
buyers.

4. Market Trends & Gonditions

Current market conditions, including supply and demand, also
affect your home’s price. In a seller’s market with high demand
and low inventory, you may be able to price higher. In a buyer’s
market, where there are more homes for sale than buyers,
competitive pricing is key.

9. Ine Danger of Qverpricing

Overpricing may lead to price reductions over time. Buyers
may perceive this as a sign that there’s something wrong with
the property, even if there isn’t. A home that has been on the
market for too long often loses its initial appeal and can result

in fewer offers, potentially forcing you to lower your price even
more to attract interest.

RE @ ey -

e




wc'gﬂ

Main reason Why Your Home Isn’t Selling - And What We Gan Do About It
(You can skip this If this IS your first time selling or never had your
home sold before)

e Incorrect Pricing

e Lack of Proper Marketing

e Poor Presentation

e Inadequate Negotiation or Communication

e Market Conditions Have Changed

Let’s Turn Things Around

If your home hasn’t sold despite multiple listings with
other agents, it’s time for a fresh approach. We’ll
work closely with you to identify the key issues,
adjust our strategy, and get your home in front of the
right buyers. Don’t let the frustration of a stalled sale
keep you from moving forward. You can contact us
anytime for any questions.

© @ REALTYONEGROUP
RE CONNECT
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How to Find the Best Realtor® for Your Area 'gﬂg
—Evenlf1t’s Not Us v

1. How long have you been working in real estate?

Why ask? Experience matters, but so does knowledge of the
local market. An experienced realtor will be better equipped to
guide you through the complexities of the selling process.

2. How well do you know the local market?

Why ask? An agent familiar with your neighborhood and local
market trends will be better able to price your home
competitively and understand buyer preferences.

3. What IS your marketing strateay for selling my home?

Why ask? A strong marketing plan is crucial. Your realtor should
have a plan that includes professional photography, social
media promotion, MLS listing, virtual tours, and staging advice
to ensure your home gets the visibility it needs.

4. Wnat’s your track record with homes similar to mine?

18

Why ask? Understanding their experience with homes like
yours, both in terms of price range and neighborhood, will give
you insight into how successful they’ll be in selling your
property.

9. HOW will you help me set the right price for my home?

Why ask? Pricing is one of the most critical aspects of selling a
home. An experienced realtor will provide a thorough market
analysis, including comparable properties, and explain how
they’ll determine the best price to attract buyers while
maximizing your return.

RE @ REALWONCESNR&LC{?
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How to Find the Best Realtor® for Your Area
—EvenlIfit’s Not US

6. How do you handle negotiations?

Why ask? Strong negotiation skills are key to getting the best
deal. Find out how the agent will negotiate on your behalf,
whether they’ve had success with multiple offer situations, and
how they plan to secure favorable terms for you.

1. What s your communication style and how often will you update me?

Why ask? You want a realtor who will keep you informed and
responsive to your needs. Ask about their preferred
communication method and frequency of updates throughout
the selling process.

8. Wnat sets you apart from other realtors?

Why ask? This will help you gauge what makes them unique,
whether it’s their expertise, service level, marketing plan, or
other distinguishing factors. It will also give you a sense of their
confidence and professionalism.

9. Gan you provide references or testimonials from past clients?

Why ask? A great realtor will be able to share positive feedback
from previous clients. References or testimonials provide
insight into their reputation, reliability, and overall customer
satisfaction.

10. What is your commission rate, and are there any additional
fees I should be aware of?

Why ask? Understand the commission structure and if there are
any extra fees (for marketing, staging, etc.). Make sure the
services offered align with the fees charged to avoid any
surprises later on.

RE @ REALTYO NCE{?NR&LCJ;F;
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How to Find the Best Realtor® for Your Area y‘j@@g
—EvenIf It’s Not Us ,{r

11. How do you handle multiple offers or bidding wars?

Why ask? In competitive markets, you might face multiple
offers. A good realtor should have a strategy for handling
bidding wars and securing the highest possible price while
protecting your interests.

12. Wnat do you expect from me during the selling process?

Why ask? Clarifying your role and responsibilities ensures
you're on the same page. The agent should guide you on what

they expect regarding home prep, showings, and response
times to offers.

13. How do you determine if a buyer is qualified and serious?

Why ask? A skilled realtor will vet buyers to ensure they have
the financial means to follow through on their offers. This is
essential in preventing time wasted on unqualified buyers.

RE @ REALWONCESNR&LC{?
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3 WEEK PRE PLAN

Every great sale begins with a solid strategy. The SOLD Plan
helps you set a launch date and provides a step-by-step guide
through the pre-listing process, ensuring your launch is a
success. Let's begin by setting your launch date.

/" IMPORTANT POINTS TO GONSIDER

e Activate your listing on the MLS during regular business hours
e Avoid launching on long weekends or peak travel season

e Avoid launc\t{ing during busy periods of work, or when hosting
guests

e Give plenty of notice to tenants and anyone else involved in the
decision-making process

e Schedule the launch for a time when you can accommodate
showings and open houses wit'h._ flexibility

\ 3

© TYONE
R @ reronsgrowr
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THE THREE-STEP
WRITING PROCGESS

WEEKS UNTIL < 2 WEEKS UNTIL
LAUNCH

LAUNCH
Meet with your agent to discuss
goals & review the comparative

market analysis and pricing
strategy

e Schedule a staging consult
e Declutter & prepare for showings

e Order property/strata docs(Condo/HOA)

Finalize showing schedule
Finalize and sign the

e e Complete minor repairs and
’ e finishing touches

necessary paperwork e Arrange for a floor plan to be

e created (if required)

»

e Schedule a deep cleaning
e Arrange photography
e Arrange videography

¢ Include Matterport
1 WEEK UNTIL® services (if needed)

LAUNCH e Review and approve

e marketing copy

e Set clear instructions for handling offers

REALTYONEGROUP
RE @
23
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Ihe Gomplete

Pre-Gleaning Checklist

o All surfaces, shelves and light fixtures dusted
o Cabinets front and inside wiped clean

o Counters and back splashes washed

o Sinks and faucets cleaned and sanitized

o Interior of oven cleaned Interior and exterior
of oven cleaned

o Interior of refrigerator cleaned

o Exterior of major appliances washed (fridge,
stove top, range hood, oven, dishwasher)

o Area behind and under fridge cleaned (if easy
to move)

o Area behind and under stove cleaned (if easy
to move)

o Interior and exterior of microwave wiped
clean

o Counter appliances wiped clean (coffee
maker, toaster, electric kettle)

o Dish towels folded and/or hung

o Tables and chairs wiped clean/sanitized

o Light switches wiped clean

0 Baseboards and heaters dusted/wiped clean
o Window sills dusted/wiped clean

o Marks on walls and baseboards cleaned
(Magic Eraser)

o Doors, doorknobs, doorframes cleaned

o Trash emptied, liners replaced

o Floor vacuumed and washed/swept

ZON
SORIAND

o Cabinets front and inside wiped clean

0o Mirrors wiped clean

o Counter tops and shelves wiped clean

0 Bathroom counter organized

o Soap dish and toothbrush holder wiped
clean

o Sinks cleaned and sanitized

0 Cleaned and sanitized Towel racks, toilet-
paper holder, hooks

0 And other fixtures dusted/wiped cleaned
o Towels folded and hung

o Shower and bathtub cleaned and sanitized
o All bright metals polished

o Toilet cleaned and sanitized

o Ceiling fan dusted and/or vacuumed

o Light switches wiped clean

0 Baseboards and heaters dusted/wiped
clean

o Window sills dusted/wiped clean

0 Marks on walls and baseboards cleaned
o Doors, doorknobs, doorframes cleaned

o Trash emptied, liners replaced

o Floor washed and sanitized (washed/steam
mopped)

@ REALTYONEGROUP
CONNECT




Ihe Gomplete

Pre-Gleaning Checklist

0 All surfaces, shelves and light fixtures dusted
0 Closets front and inside cleaned

o Under bed area dusted if hardwood

0 Mopped (hard surface floor washed/steam
mopped)

o Area under the bed vacuumed

0 Bed made (sheets changed if requested)

0 Headboard, side tables wiped clean

o Mirrors wiped clean

o Light switches wiped clean

0 Baseboards and heaters dusted/wiped clean
o Window sills dusted/wiped clean

o Marks on walls and baseboards cleaned

o Doors, doorknobs, doorframes cleaned

o Trash emptied, liners replaced

ZON
SORIAND

0 All surfaces, shelves, furniture and light
fixtures dusted

0 Closets front and inside cleaned

o Artwork, photo frames, decors, electronics
dusted

0 Coffee tables, side tables wiped clean

0 Mirrors wiped clean

0 Glass doors wiped clean

o Pillows and pillow cushions fluffed and
arranged

0 Magazines, books and toys organized

0 Staircase handrail and railings dusted/wiped
down

O Light switches wiped clean

0 Mirrors wiped clean

o Light switches wiped clean

0 Baseboards and heaters dusted/wiped clean
o Window sills dusted/wiped clean

0 Marks on walls and baseboards cleaned

o Doors, doorknobs, doorframes cleaned

o Trash emptied, liners replaced (trash can
clean and sanitized as required)

O Interior windows cleaning

0 Inside of range hood cleaning

o Blinds dusting

o Laundry machines wiped

o Using leather cleaner on couches

0 Patio/balcony cleaning (mopped or swept)
0 Exterior windows washed (if possible)

o Carpets steam-cleaned

0 Pressure wash exterior or outdoor space

@ REALTYONEGROUP
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