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Overview

In today's transitional market, there will be listings that have

multiple offers and listings with little to no activity. Listings

with minimal activity need a different approach in order to sell.

If a listing is properly priced and not receiving any offers, it's
clear that the market is rejecting the price and wanting to pay

below appraised value. Why is this?

Because in some cases, listings can appraise for a higher value
than a buyer is willing to pay, due to appraisals using historic
sales data from 6-12 months ago. In this case, it makes sense to
have the listing pre-appraised, understand the value, and
discuss with the seller how much they would be willing to sell
below appraised value, which creates a seller credit that can be

offered to incentivize a buyer.

The vast majority of buyers would rather have a seller credit to
offset closing costs, lower their interest rate, or both, instead of

a price reduction.

Welcome to the Ultimate Listing Tool which allows agents to

order a pre-appraisal at a reduced cost to better understand

market value and credits. Contact Shawn Kaplan for details!
615-426-3182
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Step #1

Order
Pre-appraisal

The Ultimate Listing Tool allows agents to order a
pre-appraisal at a reduced cost to better understand
market value and credits. See instructions on the following
page to order pre-appraisal.

Appraisal will be a drive-by appraisal which has two benefits:

1) Reduced appraisal cost
2) Agent has complete control regarding when to share with
sellers if they so choose

Appraiser will contact the agent for all property details and
photos to ensure accuracy of value.
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Steps to Order Appraisal THE KAPLAN TEAM

CROSSCOUNTRY MORTGAGE

To request your pre-appraisal, simply scan the QR code above.
Reports are expected 4-5 business days after appraiser assignment is accepted.

Reduced appraisal cost of $175.00 must be paid prior to completion scheduling.

Available for Single Family Homes, Townhomes, Condominiums and Villas with a
maximum home value of $1,500,000 (higher values possible on case-by-case basis).

SAMPLE MLS LISTING VERBIAGE

“This property qualifies for a seller credit of $20,000 towards buyer’s closing costs or
interest rate buydowns. Buyer is not obligated to use Shawn Kaplan of CrossCountry
Mortgage to have offer accepted however must use Shawn Kaplan to qualify for the credit.”

Call 7 Days A Week | 615-760-9121| GetApproved@ccm.com
AT


tel:615-760-9121
mailto:GetApproved@ccm.com
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Step #2

Appraisal Received

Now that you have received the appraisal, it is
iImportant to establish how much the seller is willing
to accept below appraised value, in order to establish

how much of a credit you can advertise to potential
homebuyers.

Note: Contact the Kaplan Team with the amount of
credit your seller has agreed to and learn how to
market to homebuyers. 615-426-3182
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Step #35

MLS Listing
Verbiage

Use MLS approved verbiage for broker remarks.
See example below.

“This property qualifies for a seller credit of $20,000
towards buyer’s closing costs or interest rate buydowns.
Buyer is not obligated to use Shawn Kaplan of
CrossCountry Mortgage to have offer accepted however
must use Shawn Kaplan to qualify for the credit.”
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Step #4

Order Your
Listing Flyer

Advertise your seller credit to attract more buyers and
sell your listings faster. See instructions on the following
page to order your Buydown Listing Flyer showing
buyers how much they can save on monthly payments
when using a seller credit to buy down their interest rate.

Note: The Kaplan Team will determine which type of
temporary buydown can be used based on the credit
amount your seller is willing to give.
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Buydown Listing Flyer

REDUCED MORTGAGE
PAYMENTS TO THE
BUYER FOR FIRST

2 YEARS!

This innat a substituto for a Loan Bstimnate.
Sarnple rato peovided for lluriration purposos
rdzrmation Exiow, Bato(xl APRIE and payment
ko i walicd o of T IOV2025

Thiz i not 3 comemitmant bo lond or commitrneont
dor & upociic interest rate. Sample rate provided for

ihstration puipssss onfy and i not intended 6 provide
marigage o cther financial achice spoefic te the
cileunatances of any indavidusl and shauld not be selied upon
~ that iegard CremCountry Mertgage, LLE cannel predict
whote rates will be in the future. Befinancing may resul in
highed tetsll finance changes ever 1he e of the iBan. For mere
ieeraing, pleasn vish crescoumtryrerigagacm/
sceraing-and dstleiunes

Pregreem. assures & et ben podition, T40 FICO soave, 10 day
sate keck, Based on & single family home. A terrma are sulbpect
16 URBETATAING it hnes 5nd SRRSCINLS Credt profile, not sl
applicams will be approved. Coemact Shawn Kaplan st
Creastensilry MOt gage fof (Mons rfee maltion

This 1y wora 20 g the buyer's
INCETEST A SN DayTENTS o7 T TIS1 TWD yeass. Buyer i3 nat
obdiganed ve use Kapan Team of CrossCounury Mongege 1o have
offes acoapted however must uee Kaplan Team to qualdy for the
credit

Purchase Price

$ 340,000

Savings Year1 $35758 $4.290.96
Savings Year 2 1821 $219250
Payment Savings to Buyer $6.48347
Yoar 1 (Reduced | YearZ (Reduced
MARKET RATE %) )
Purchase Price $340,000
Down Payment % 20.00%
Loan Amount $272.000
Interest Rate/(APR) 750% 5.50% 6.50%
Mortgage Payment $1.900.60 $1.563.02 $1.N788
Tatal Payment
(imc. Insurance, $2.36327 4200569 $2.18056
Tanes)

HMLS 184641

Shawn Kaplan

@m THE KnPLANmEAA‘lM

Kim Song

B15.555 6644

G aEting ©a bahad of or a5 (R ditestion of The Veteran Affaire Gilice of ary geveImmen 1 egancy. Covtidicate of Eligiainy resuioed fo VA lases

Click here to request
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Real Estate Agent
Banchmark Realty, LLC
kimd@kimaonarealestate com
Benchmark

e REALTY.



https://td9y0lh012j.typeform.com/flyerrequest
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