REAL MATCH

YOUR TRUSTED REAL ESTATE REFERRAL PARTNER

The Ultimate Home Seller's Checklist

A comprehensive, action-oriented roadmap designed to prepare you for a successful,
profitable sale.

Partnering with the right professional makes all the difference.

WHY THE RIGHT AGENT MATTERS

Selling a home is one of the most significant financial milestones in your life. The real estate landscape is
complex, dynamic, and highly localized. Success requires strategic pricing, immaculate preparation, and
expert negotiation. Real Match takes the guesswork out of the process by matching you with top-tier,
rigorously vetted real estate professionals perfectly suited to your specific market and property type.

PHASE 1: TIMING & MARKET STRATEGY

Evaluate Seasonal Timing Factors

Plan your list date around market trends. While Spring (April-dune) is traditionally the peak buying season with high
traffic and beautiful natural light, selling in the fall or winter offers lower inventory, significantly less competition, and
highly motivated buyers.

Determine Your Housing Transition Strategy

Weigh the trade-offs between buying or selling first. Selling first clarifies your exact cash reserves and eliminates
dual mortgages but requires temporary housing. Buying first ensures a seamless physical move but risks carrying
two homes simultaneously.

Incorporate Tactical Contract Safeguards

If navigating a simultaneous buy/sell, prepare to use protective contractual mechanisms such as a home sale
contingency or a rent-back agreement to ensure you don't end up without a place to live.

Analyze Local Market Dynamics

Assess current conditions with your agent. A Seller's Market features low inventory and rapid multi-offer sales; a
Buyer's Market demands aggressive pricing, staging, and concessions; a Balanced Market offers equitable footing
for both sides.



PHASE 2: PRICING IT RIGHT

Establish a Data-Driven Asking Price

Avoid the pitfalls of speculative pricing. Use a scientific approach that analyzes neighborhood-specific trends, square
footage, age, layout, condition, and any unique modern upgrades you have made.

Review a Comparative Market Analysis (CMA)

Examine a detailed CMA report from your agent evaluating recently sold homes (value indicators), active listings
(your direct competition), and expired/withdrawn listings (what buyers refuse to pay).

Formulate an Appraisal & Negotiation Defense

Ensure your asking price is rooted firmly in factual evidence. This data serves as your core blueprint for defending
your property's valuation during intense buyer negotiations and official bank appraisals.

PHASE 3: PREPARING THE HOME

Prioritize Structural, Mechanical & Safety Repairs

Resolve critical foundational elements before focusing on cosmetics. Buyers will walk away immediately over
structural failures, a leaking roof, malfunctioning HVAC systems, or outdated electrical panels.

Address Basic Cosmetic Maintenance

Fix minor visual flaws that detract from the home's appeal. Mend broken fences, fix leaky faucets, repair minor
drywall cracks, and swap out any burned-out lightbulbs.

Execute Comprehensive Deep Cleaning & Decluttering

Deep clean and neutralize all living areas completely. Stripping away clutter and depersonalizing spaces must
always take priority over expensive, luxury remodeling.

Focus on High-ROI Minor Enhancements

Spend wisely on updates that statistically yield the highest percentage return. Apply fresh paint in neutral tones
(warm beige or soft gray), refresh front-yard curb appeal, and install modern kitchen/bathroom fixtures.

Arrange Professional or Virtual Home Staging

Maximize the visual perception of space. Staging depersonalizes the interior, allowing prospective buyers to easily
envision their own lifestyle and furniture layout within the home rather than feeling like a guest.
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PHASE 4: AGENT COSTS & TIMELINES

Understand Commission Structures

Note that real estate agent commissions are fully negotiable by law. These fees are deducted from your home's total
proceeds at closing to pay for premium marketing and dedicated listing representation.

Evaluate the Cooperative Fee Strategy

While not legally required to cover the buyer's agent fee, offering a competitive cooperative fee remains an
exceptionally effective strategy to attract a much larger pool of buyers who are preserving cash for down payments.

Optimize Initial Days on Market (DOM)

Recognize that accurately priced homes generate rapid momentum. A top agent will minimize your DOM by
capitalizing on immediate market interest right when the listing goes active.

Anticipate the Escrow Timeline

Prepare for a 30 to 45-day escrow period once an offer is accepted. This window is standard for buyers to finalize
mortgages, conduct formal home evaluations, and clear titles (all-cash buyers can often close faster).

PHASE 5: MAXIMUM EXPOSURE MARKETING

Secure High-End Media Assets

Ensure your agent commissions stunning high-definition photography, full 3D virtual walkthroughs, and sweeping
aerial drone footage to make an exceptional online impression.

Syndicate Across the MLS and Major Portals

Broadcast your listing extensively. Your home should be fed directly into the regional Multiple Listing Service (MLS)
and pushed automatically to every major real estate platform.

Deploy Targeted Digital Ad Campaigns

Go beyond passive listing. Demand a multi-layered digital approach utilizing targeted paid campaigns across social
media channels, tailored specifically to active buyers looking in your profile area.

Leverage Private Realtor Networks

Capitalize on off-market connections. Ensure your agent shares exclusive previews within elite local agent networks
to capture motivated buyers already working with other top-producing professionals.

Execute High-Traffic Open Houses

Host structured, well-promoted public open houses to invite high-volume foot traffic, creating a competitive
environment and encouraging multiple overlapping offers.
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DON'T LEAVE YOUR SALE TO CHANCE

Let Real Match find the perfect fit for you. We analyze local market data, performance
metrics, and agent expertise to connect you with a real estate professional who has a proven
track record of selling homes just like yours.
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