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Data, Strategy, and Expertise for Florida Home Buyers. A
comprehensive guide to navigate the market securely, efficiently,
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Buying a home in Florida is an exciting venture, but the state's real estate landscape
comes with highly unique market dynamics, environmental factors, and regional

legalities. Success requires more than just browsing online listings; it demands hyper-
local data, strong contract advocacy, and an exact understanding of the process. This
verified, broker-led framework protects your capital and aligns your search with data-

backed market experts.

1. Uniquely Florida: Key Market & Cost Factors

Property Taxes & The Homestead Exemption

Florida property taxes are assessed annually by county property appraisers.

« The Trap: Buyers often look at a seller’s current property tax bill and assume their taxes will
be the same. In Florida, taxes reset upon a sale based on the new purchase price.

« The Solution: Once you purchase a primary residence in Florida, you can file for the
Homestead Exemption. This exempts up to $50,000 of your home's assessed value from
certain taxes and triggers the "Save Our Homes" cap, which limits future annual assessment
increases to 3% or the Consumer Price Index (whichever is lower).
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The Florida Insurance Landscape

Securing homeowners insurance is a critical milestone in a Florida transaction.

- Windstorm & Hazard Insurance: Because of tropical weather, older roofs (typically over 15
years old for shingles) can make a home difficult or expensive to insure.

« Flood Insurance: Flood insurance is not included in standard homeowner policies. Even if a
property sits outside a high-risk FEMA flood zone, obtaining a preferred-risk flood policy is
highly recommended.

 The 4-Point & Wind Mitigation Inspections: Buyers should budget for these specialized
inspections. A 4-Point inspection looks at the Roof, Electrical, Plumbing, and HVAC systems. A
Wind Mitigation inspection evaluates how well a home resists strong winds and can trigger
massive discounts on your insurance premium.

HOA vs. CDD Fees

Many Florida neighborhoods feature governed communities. It is important to know the
difference between the two primary fees:

Fee Type What It Covers How It Is Paid

Neighborhood rules, standard Paid monthly, quarterly, or
HOA (Homeowners

o maintenance, amenities (pool, annually directly to the
Association) .
gates). association management.
CDD (Community Long-term financing for major Built directly into your annual
Development infrastructure (roads, master county property tax bill as a
District) utilities, large lagoons). non-ad valorem assessment.
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2. The Core Florida Purchase Contracts

Most residential transactions in Florida utilize forms approved jointly by the Florida Association
of Realtors and the Florida Bar (FAR/BAR contracts). There are two primary options:

- The FAR/BAR "As-Is" Contract (Most Common): This contract stipulates that the seller is
not obligated to make any repairs. Crucially, it provides a designated Inspection Period
(typically 10 to 15 days). During this window, the buyer retains the absolute right to cancel the
contract for any reason and receive a 100% refund of their Earnest Money Deposit.

- The FAR/BAR Standard Contract: This contract features pre-determined repair caps (often
1% of the purchase price for general repairs, wood-destroying organisms, and permits). The
seller is required to fix defective items up to those amounts, but the buyer does not have a free
right to cancel without cause.
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3. The Real Match Buyer Roadmap

Phase 1: Vetting and Alignment

] Step A: Buyer Consultation & Criteria Mapping - Establish your target parameters:
desired neighborhoods, school districts, budget, property type, and absolute deal-breakers.

] Step B: The Broker-Led Data Deep Dive - We pull local MLS data to isolate which
specific agents have successfully negotiated and closed the highest volume of buyer
transactions in your exact target zip codes and price tiers over the last 12—24 months.

] Step C: Workload & Relationship Vetting - We interview the top data-producing
candidates to ensure they have immediate, 24/7 availability to tour homes and possess
strong, collaborative relationships with local listing agents.

] Step D: Match Review & Introduction - We review your personalized Agent Match
Report together. Once approved, you are introduced to your dedicated, hyper-local Buyer’s
Agent.
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Phase 2: Underwriting and Property Selection

] Step E: Mortgage Pre-Approval - Your matched agent connects you with trusted local
lenders to secure a formal pre-approval letter, ensuring your future offers are prioritized by
listing agents.

] Step F: Targeted Property Search - Your agent curates a real-time MLS portal
(bypassing outdated public search sites) and coordinates private walkthroughs of homes
that meet your precise criteria.

[] Step G: Structuring a Winning Offer - When you locate the right property, your agent
conducts a strict market analysis to draft a strategic offer. Real Match remains engaged in
the background to audit contract terms and ensure you don't overpay.

Phase 3: Due Diligence and Escrow

] Step H: Mutual Acceptance & Escrow - Upon seller acceptance, you formally enter a
contract. Your Earnest Money Deposit (EMD) is wired into a secure, licensed escrow
account (usually held by a title company) within 3 days.

] Step I: Home Inspection & Renegotiation - A licensed home inspector evaluates the
property. Your agent advocates for seller credits, price reductions, or structural repairs if
unexpected deficiencies are discovered.

] Step J: Appraisal & Loan Underwriting - The lender orders an independent appraisal to
verify the home's value matches the contract price, while underwriters complete final loan
approvals.

] Step K: Final Walk-Through - You inspect the property one last time alongside your agent
right before completion to confirm agreed-upon repairs were finished and the home is in
pristine condition.
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4. Crucial Due Diligence Checklist for Buyers

To guarantee nothing falls through the cracks, ensure your matched local agent executes these
specific Florida due diligence steps during your transaction:

« Verify Roof Age: Ask for the year the roof permit was closed. Insurance companies
frequently deny coverage for shingle roofs approaching or exceeding 15 years of age.

- Request an HOA/Condo Estoppel: This legal document outlines exactly what fees are owed,
whether there are any upcoming special assessments (large fees for community repairs), and
confirms the seller is in good standing.

- Perform a Permit Search: Ensure all structural, electrical, or major plumbing work done by
previous owners was properly permitted and fully closed out by the local municipality.

« Order a Survey: For single-family homes, a professional survey confirms exact property
boundaries, fence line compliance, and ensures there are no illegal structural encroachments
on easements.
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Buyer Action ltems

Phase 1: Financial Preparation & Vetting

] Check Your Credit Score & History: Pull your credit reports from the major bureaus.
Check for errors and pay down outstanding credit card balances to ensure you qualify for
the best possible interest rates.

[] Establish Your Full Budget: Determine your maximum comfortable monthly payment.
Remember to look past just the mortgage principal and interest—factor in property taxes,
homeowners insurance, utilities, and a savings cushion for ongoing maintenance.

[] Gather Your Financial Paperwork: Organize your last 2 years of tax returns and W-2s (or
profit-and-loss statements if self-employed), 30 days of recent pay stubs, and 2 months of
complete bank statements.

[] Get Professionally Pre-Approved: Submit your financial paperwork to a mortgage lender
to secure a formal pre-approval letter. This establishes your exact purchasing power and
proves to sellers you are a serious, qualified buyer.

] Interview & Hire a Real Estate Agent: Partner with a licensed local agent who
specializes in your target price point and neighborhood.

] Sign a Buyer Representation Agreement: Review and sign a written representation
agreement with your chosen agent. This is a standard industry requirement that must be
completed before you can tour any properties in person.
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Phase 2: Property Search & Making an Offer

] Define Your Wish List vs. Reality: Clarify your absolute non-negotiables (e.g., school
districts, bedroom count, yard type) versus your "nice-to-haves" (e.g., stone countertops,
specific paint colors).

] Review Direct Property Feeds: Have your agent set up a direct local property alert
system. Rely on this verified feed rather than delayed third-party public apps, which often
feature outdated or already-sold listings.

] Tour Properties & Open Houses: Schedule private walkthroughs with your agent to
evaluate the layout, neighborhood vibe, commute times, and overall condition of your top
choices.

] Analyze the "Comps" (Comparable Sales): Once you find the right house, study recent
sales data of similar homes in the immediate neighborhood with your agent to ensure you
structure a fair, data-backed offer.

[] Sign the Written Purchase Contract: Work with your agent to draft and sign the formal
offer. Ensure it clearly outlines your purchase price, target closing date, financing terms,
and an explicit Inspection Period (typically 10 to 15 days) that allows you to walk away with
your deposit if major issues are uncovered.
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Phase 3: Under Contract & Due Diligence

[[] Wire Your Earnest Money Deposit (EMD): Within the strict contractual deadline (usually
3 days from the seller accepting your offer), wire your good-faith deposit—typically 1% to
3% of the purchase price—to the designated escrow or title company.

] Hire a Certified Home Inspector: Schedule a comprehensive home inspection
immediately. Have them thoroughly evaluate the roof, foundation, grading, plumbing,
electrical panels, and heating/cooling systems before your inspection window closes.

] Negotiate Repairs or Credits: If the inspection report reveals major structural or
mechanical defects, work with your agent to formally request seller repairs, a price
reduction, or closing cost credits.

[[] Shop for Homeowners Insurance: Reach out to insurance agents early to secure binding
quotes. Insurance companies heavily scrutinize high-stakes items like roof age, so getting
automated approval early prevents last-minute loan delays.

] Review HOA or Condo Bylaws: If the home belongs to a governed community, read
through the association’s rules, pet restrictions, monthly fees, and financial reserves to
ensure there are no looming special assessments or hidden costs.

] Cooperate with the Appraisal: Your lender will order an independent appraisal to confirm
the property's market value supports the loan amount. Keep in close contact with your loan
officer to ensure the paperwork moves smoothly through underwriting.

] Lock In Your Interest Rate: Monitor market trends with your mortgage professional and
officially lock in your loan's interest rate.

Real Match - Connecting You to Top Real Estate Professionals 10



Don't Navigate Florida Real Estate

Alone

The right agent transforms a complex process into a seamless victory.

Let Real Match find the perfect fit for your home buying journey. We
analyze local market data, performance metrics, and agent expertise to
connect you with a real estate professional who has a proven track record
in your target area.

GET MATCHED TODAY

Real Match - Connecting You to Top Real Estate Professionals

11



	Buying a Home in Florida
	1. Uniquely Florida: Key Market & Cost Factors
	2. The Core Florida Purchase Contracts
	3. The Real Match Buyer Roadmap
	4. Crucial Due Diligence Checklist for Buyers
	Buyer Action Items
	Don't Navigate Florida Real Estate Alone


