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INTRODUCTION:
YOU’RE NOT

ALONE

Many buyers believe homeownership is out of reach
because their credit isn’t “perfect.” The truth is,
thousands of buyers purchase homes every year with
limited credit history, lower scores, or past financial
hiccups.
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This guide is designed to:

Clear up common myths about credit and
buying a home

Show what lenders truly care about (hint: it’s
more than a score)

Help you understand realistic paths to
homeownership

Whether you’re just starting to think about buying
or feel stuck because of credit concerns, this guide
will help you take the next step with clarity.



Having “little or no credit” doesn’t automatically
disqualify you from buying a home. In many cases, it
simply means lenders need more information to
understand your financial habits.

This can include:

A thin credit file (few open accounts)

Limited credit history due to paying mostly in
cash

Past late payments, collections, or medical bills

A lower score caused by high balances—not
missed payments

Lenders are often willing to work with buyers who
show stability, consistency, and the ability to manage
monthly payments responsibly.
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WHAT “LITTLE OR NO
CREDIT” REALLY MEANS



Credit score matters—but it’s only one piece of the
puzzle. Lenders focus on the full financial picture to
assess risk.

They typically evaluate:

Income stability: steady employment and
reliable earnings

Debt-to-income ratio: how much of your
income goes toward monthly obligations

Payment history: patterns matter more than
one mistake

Cash reserves: savings after closing

Overall financial behavior: not just the number
on your credit report

Strong income, manageable debt, and consistent
payments can offset a less-than-perfect credit
score.
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WHAT LENDERS
ACTUALLY LOOK AT



LOAN OPTIONS THAT
MAY WORK WITH

LOWER CREDIT

There are several loan programs designed
specifically to help buyers with limited or
imperfect credit.

Common options include:

FHA loans: often allow lower credit scores and
smaller down payments

VA loans: flexible credit guidelines for eligible
buyers

USDA loans: income-based programs for
qualifying rural areas

Conventional loans with compensating
factors: strong income or reserves can help

The right program depends on your unique
situation—not just your score.
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SMART WAYS TO
STRENGTHEN YOUR

POSITION 

Improving your buying power doesn’t always mean
waiting forever. Small, strategic steps can make a
big difference in a short amount of time.
Helpful moves include:

Paying down credit card balances (not closing
accounts)

Avoiding new credit inquiries before applying

Fixing errors on your credit report

Building consistent payment history for 3–6
months

Saving for reserves, not just the down payment

Many buyers see meaningful improvements with
focused preparation and the right guidance.
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(WITHOUT WAITING YEARS)



COMMON MYTHS
THAT HOLD

BUYERS BACK

Misinformation stops more buyers than credit
ever does. Let’s clear a few things up.

❌ “I need 20% down”

 ❌ “My credit has to be perfect”

 ❌ “One mistake ruined my chances forever”

 ❌ “Renting is safer until my score is higher”

In reality, many buyers qualify sooner than
they expect once they understand their
options and work with the right
professionals.
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WHY THE RIGHT
TEAM MAKES ALL
THE DIFFERENCE

Buying with imperfect credit requires strategy
—not guesswork. The right agent and lender
help you avoid missteps that can delay or
derail approval.

A strong team helps you:

Match you with lenders who understand
flexible guidelines

Create a clear, realistic buying plan

Time your application correctly

Structure offers that sellers trust

Avoid last-minute surprises

Preparation plus guidance often matters more
than credit perfection.
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FINAL THOUGHTS:
PROGRESS BEATS

PERFECTION

You don’t need perfect credit to buy a home—you need
a plan. With the right information, preparation, and
support, homeownership may be closer than you think.

If you’re wondering whether buying is possible with
your current credit, the next step is simple: get
informed, get prepared, and talk through your options.

Homeownership isn’t about being flawless—it’s about
being ready.

T
H
E
D
E
L
IA
G
R
O
U
P
.C

O
M



PHONE:
248-244-0703

WEBSITE:
thedeliagroup.com

ADDRESS:
440 SOUTH MAIN STREET, ROCHESTER, MI, 48307

SOCIAL MEDIA:
@thedeliagroup

THE DELIA GROUP
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