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Virtuix's Q1:27 is where the Meta channel reaches the 
order book. New orders rose 72% year-over-year and 
roughly 150% since the Omni One for Quest launch, 

and net sales of $767K beat our $507K estimate. Defense broadened 
toward program work, led by the Marine Corps pilot reaching 
Quantico in 4Q CY26, with Tesla, NASA and Sirica opening robotics, 
space and healthcare. Non-cash charges widened the loss. We 
maintain our Buy-Venture rating and $7.20 target. 

   

 
 

 

FYE March FY 2025A FY 2026A FY 2027E 

EPS ($) ACTUAL CURRENT PREVIOUS CURRENT PREVIOUS 

Q1 Jun  $(0.15)A  $(0.22)A $(0.25)E 
Q2 Sept  $(0.12)A  $(0.20)E $(0.16)E 
Q3 Dec  $(0.09)A  $(0.19)E $(0.15)E 
Q4 Mar  $(0.32)A  $(0.15)E $(0.12)E 
Year* $(0.50)A** $(0.73)A  $(0.76)E $(0.67)E 

P/E Ratio NA NA  NA  
Change -3.4% -46.6%  -3.6%  

 

FYE March FY 2025A FY 2026A FY 2027E 
Revenue ($ in 
000.) 

ACTUAL CURRENT PREVIOUS CURRENT PREVIOUS 

Q1 Jun  $1,032A - $767A $507E 
Q2 Sept  $985A - $932E $932E 
Q3 Dec  $964A  $1,741E $1,944E 
Q4 Mar  $1,272A  $1,500E $1,298E 
Year* $3,590A $4,253A  $4,941E $4,682E 

Change 49% 18.4%  16.2%  
 

* Numbers may not add due to rounding and changes in diluted shares outstanding. 
** Pro forma EPS reflects reclassification of all outstanding capital stock into common shares; 
actual FY25 GAAP net loss per share was $1.78. FY27 quarterly EPS is reported GAAP on actual 
weighted-average shares and is not directly comparable to the FY26 pro forma quarterly series; on 
a GAAP basis the June 2025 quarter was $(0.28). 

 
 

  

Q1 FY27 Highlights 

 Orders inflected. New Omni One orders rose 72% year-over-year and roughly 

150% since the Omni One for Quest launch, with management indicating the 

momentum has carried into the current quarter. The legacy pre-order backlog is now 

fully worked off, which makes orders, not reported revenue, the forward indicator 

for this business. 

 Net sales of $767K, 51% ahead of our $507K estimate, down 26% year-over-year 

and 40% sequentially off a $1,272K fourth quarter. Both comparisons are base 

effects: the June 2025 quarter and the March 2026 quarter each carried fulfilment of 

pre-order backlog accumulated since August 2023, which is now exhausted. 

 Gross profit rose 29% to $227K and gross margin expanded to 30%, from 17% a 

year ago and 14% in the fourth quarter, the strongest margin the Company has 

printed. The gain came from realized price rather than volume. Current pricing is 

$2,995 for the complete system, $2,595 for Omni One for Quest and $2,495 for 

Core, against pre-order systems that shipped at $2,595 

 Operating expenses of $4.1M rose 86% year-over-year but fell 19% sequentially. 

The year-over-year step-up reflects $1.2M of professional fees tied to the auditor 

transition and first-year public-company and investor-relations costs, plus $0.6M of 

stock compensation. EBITDA was $(3.8)M against $(1.9)M a year ago. 

52-Week Range $1.16 – $92.74 Total Debt $10.7 million 
Shares Outstanding 34.0 million Debt/Equity NM (deficit) 
Insider/Institutional 38%/NA ROE (LTM) NM 
Public Float 6.1 million Book Value/Share $(0.09) 
Market Capitalization $42 Million Daily Volume (90-day) 940K 

Virtuix Holdings, Inc. 
NASDAQ: VTIX 
 
August 24

th
 , 2026 

 
Price (as of close August 24th, 

2026) 

$1.25 
 
Rating 

Buy-Venture 
 
12- Month Target Price 

$7.20 
 
Gowshi Sriharan, CFA 

818-222-6234 
research@singularresearch.com 
 

 

E
q

u
it

y
 R

e
s
e

a
rc

h
 

Company Description 

 
Virtuix Holdings Inc. develops and 
manufactures omni-directional 
treadmills that enable full-body 
movement inside virtual 
environments for gaming, fitness, 
enterprise training, and defense 
simulation. Its flagship Omni One 
system combines a compact 
treadmill with an integrated VR 
headset and proprietary software 
platform, allowing users to walk, 
run, crouch, and jump in 360 
degrees while accessing a curated 
library of VR titles and online 
multiplayer services. Virtuix also 
offers Omni One Enterprise for 
professional applications and 
Virtual Terrain Walk (VTW), a 
multi-user mission-planning 
solution that fuses geo-specific 3D 
terrain with immersive locomotion 
for defense customers. With 25 
issued patents, vertically integrated 
manufacturing capacity and 
growing recurring revenues from 
subscriptions and content, Virtuix 
aims to be a key enabler of active 
XR experiences across consumer, 
enterprise, and defense markets. 
The Company is headquartered in 
Austin, Texas, USA. 
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 Net loss of $(7.2)M versus $(2.3)M, of which roughly $4.0M was non-cash i.e. $2.1M of debt discount amortization, $0.6M of 

warrant modification expense, $0.4M loss on extinguishment and $0.3M of fair-value change on embedded derivatives. Reported 

EPS improved to $(0.22) from $(0.28) on a four-fold higher weighted share count. 

 Cash of $7.4M against $9.5M at March 31 2026. The Streeterville exchange note and warrant structure remains the bridge to 

ATM eligibility from late January 2027, and management reiterated that the path is unchanged. 

 Commercial validation broadened materially across four end markets. Defense: the Marine Corps Infantry Fireteam Trainer 

pilot is due at Quantico in 4Q CY26, alongside a counter-UAS trainer evaluation, AFWERX SBIR Phase I funding for VTW and 

a first Air National Guard deployment. Robotics: a first Omni One Enterprise sale to Tesla's Optimus program. Space: NASA 

MMEA selection. Healthcare: the Sirica Therapeutics autism therapy partnership. 

 We maintain our FY27 revenue estimate at $4.94M (+16%) while reshaping the quarterly path, and lower FY27 EPS to $(0.76) 

from $(0.67) entirely on below-the-line financing costs.  

Primary Risks 
 

 Revenue is increasingly concentrated in Omni One, so weaker demand for consumer VR, slower order growth, or mis 
execution in marketing, logistics, or customer support could materially pressure sales and delay the scaling needed 
for profitability. 

 The VTW defense opportunity is early-stage and long-dated; if procurement cycles extend or meaningful contracts fail 
to materialize, Virtuix will remain heavily dependent on its consumer business for growth and cash generation. 

 Manufacturing is concentrated in China (with suppliers in China and Taiwan), exposing Virtuix to tariffs, export 
controls, and geopolitical tensions that could disrupt supply chains, increase costs, or constrain access to key end 
markets. 

 The company is ramping production under tight working-capital conditions; missteps in inventory management, cost 
control, or logistics could increase cash burn and necessitate additional external financing sooner than anticipated. 

 Virtuix remains loss-making and reliant on external financing. 

 Use of convertible notes, equity-line arrangements, and stock-based compensation creates ongoing dilution risk and 

potential stock-price overhang as these instruments convert into common equity. 

 Major shareholder – control  

,  
. 

.                                            

Thesis 
 
Virtuix is a rare pure-play on active XR: rather than selling another headset, it monetizes the locomotion layer that turns 
VR into a full-body experience across gaming, fitness, and defense. Since initiation, the story has expanded meaningfully 
with the Meta launch, early defense validation, and an active M&A process, but the investment case now also has to 
account for heavier dilution and more timing risk around defense monetization, which is why the target is lower even as 
the long-term thesis remains intact. 
 
Commentary 
 
The most important thing in this print is not the revenue line, it is the order line. With the pre-order backlog now 
exhausted, reported revenue reflects what was shipped in the quarter rather than what was sold years earlier, and 
on that cleaner basis orders grew 72% year-over-year and roughly 150% since the Meta launch. The Made for Meta 
certification gives Virtuix distribution into an installed base it could not previously reach, and the first full quarter of that 
channel is the one now underway. We would treat order growth and unit shipments, not the year-over-year revenue 
comparison, as the measure of whether the Meta channel is working. 
 
The mix shift that channel creates is the subtlest and, in our view, the most consequential development of the quarter. 
Omni One for Quest now represents more than half of unit sales, and Quest buyers do not generate game sales 
or Omni Online subscriptions because they bring their own headset and their own content ecosystem. The recurring-
revenue element of the story is therefore structurally tied to SKU mix rather than to installed base, and management has 
indicated it will place less emphasis on software revenue going forward. An Omni Online offering for Quest users is in 
development and would reconnect attach rates to unit growth; we regard its delivery as the single most valuable 
software catalyst available to the Company. 
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Margin is where mix and price meet. The 30% printed this quarter was earned on complete systems sold at pre-order 
pricing, and the complete system has since moved to $2,995 to sit closer to Omni One for Quest at $2,595. We model 
25% for the balance of FY27, which assumes the Quest SKU sold without a headset and carrying a higher structural 
margin offsets compression on the complete system. Management is holding its margin outlook unchanged pending more 
mix data, which we read as appropriately measured rather than cautious. The second quarter is the first clean read on 
where blended margin settles, and it is the number we would watch most closely. 

 
Defense and enterprise moved from single deployments toward something closer to a pipeline. The Marine Corps 
Infantry Fireteam Trainer pilot at Quantico in 4Q CY26 is the nearest hard milestone, and it matters less for the 
revenue it carries than for the past performance it establishes; AFWERX SBIR Phase I funding for VTW, the counter-UAS 
evaluation and the first Air National Guard deployment all point the same way. The Tesla Optimus sale validates a 
genuinely new end market in humanoid robotics, though management is clear that enterprise remains a small fraction 
of the business today, and we would size it accordingly until a repeat order arrives. Converting these programs into 
funded, recurring orders is the step that would justify a less venture-like valuation framework. 

 
On capital structure, the path management has described is unchanged: the Streeterville exchange note and warrant 

structure carries the Company to ATM eligibility from late January 2027, with warrant exercises supplying cash in the 

interim. Runway to that point is workable but leaves limited margin for error, and investors should expect share count 

to keep drifting toward the 36–37 million range management has guided for the FY27 exit. M&A remains the 

cleanest potential re-rating event , an acquisition adding contract vehicles or past performance could compress years of 

organic build into a single step, though nothing has been announced. Our monitoring priorities for the next two quarters 

are, in order: blended gross margin in the second quarter, the Quantico delivery, an Omni Online path for Quest 

users, and the terms on which the Company reaches its ATM window. 

 
 

Valuation 
 
We value VTIX using a blend of peer-group multiples and a discounted cash flow (“DCF”) framework, with our WACC 

derived from the capital structure and risk assumptions summarized below. Our peer set includes small-cap XR and 

immersive hardware/software names, alongside higher-growth gaming and fitness platform companies, reflecting Virtuix’s 

positioning at the intersection of gaming, VR, and connected fitness rather than as a traditional consumer electronics 

OEM. Applying the industry-average Price/Sales multiple from this group to our forward VTIX revenue estimates produces 

a peer-based intrinsic value of $8.87 per share, which we view as the appropriate market-based anchor for the stock. 

The exhibit below summarizes our peer group multiples. 
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Our DCF analysis complements the relative valuation by explicitly capturing operating leverage and the optionality 

embedded in Omni One and VTW. We model detailed income statement and cash flow line items through the first three 

forecast years, then assume EBIT compounds at a steady rate over years four through eight as the business matures 

from a sub-scale consumer hardware platform into a broader immersive training franchise, fading to a 3.0% terminal 

growth rate on a 20% return on capital and a 20% reinvestment rate. We discount projected free cash flows and terminal 

value at a 13.95% WACC, based on a 15.12% cost of equity, a 7.90% after-tax cost of debt, a 1.22 unlevered beta 

levered to 1.25 at a 19.5% debt-to-equity ratio, a 4.50% risk-free rate and an 8.50% equity risk premium, weighted 84% 

equity and 16% debt. This produces a firm value of $212.3 million; adding $7.4 million of cash and deducting $10.7 million 

of debt gives equity value of $209.1 million, or a DCF value of $6.67 per share.  

Averaging the peer-based and DCF-derived values on an equal weighting now produces a blended intrinsic value of 

$7.77 per share, up from $7.17 at our last update. We are nonetheless leaving our price target unchanged at $7.20 

for now. The increase is driven entirely by valuation inputs rather than by operating performance, a lower discount rate 

and a changed capital structure and we would rather see further evidence before capitalising it: a clean read on blended 

gross margin in the second quarter, delivery of the Quantico pilot, and visibility on the terms under which the Company 

reaches its ATM window. At the current share price of $1.25, VTIX trades at a market capitalisation of approximately $42 

million on 34.0 million shares outstanding, so our unchanged target already implies substantial upside to the blended 

value. In our view this blended approach remains the most appropriate way to underwrite VTIX at this stage: the peer set 

anchors the stock to how the market is valuing comparable growth and risk profiles, while the DCF captures the specific 

operating leverage and commercialisation path we expect over the next several years. 

 

Exhibit 14:  VTIX Peer Group Multiples and Price Targets 

 

 

 

 

Source: Factset (March 2026) 
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Important Disclosures 

 

The following disclosures relate to relationships between Singular Research and Millennium Asset Management, 
LLC (“Millennium”) and companies covered by Singular Research and referred to in research reports.   

 
This report has been prepared by Singular Research, a wholly owned subsidiary of Millennium which is an investment 
advisor registered in the State of California.  Singular Research receives fees from Millennium for the right to use and 
distribute research reports prepared by Singular Research. 
 
Millennium does and seeks to do business with companies covered in Singular Research’s research reports.  Millennium 
may receive fees from issuers that are the subject of research reports prepared by Singular Research for investor and 
public relations and other marketing-related services provided to such issuers by Millennium.  As a result, investors should 
be aware that Singular Research and Millennium may have a conflict of interest that could affect the objectivity of this 
report.  Investors should consider this report as only a single factor in making their investment decision.   
 
 

 

General Disclosures 

 
This research report is for our clients’ informational purposes only.  This research is based on current public information that we consider reliable, but we 
do not represent it is accurate or complete, and it should not be relied on as such.  Any opinion expressed in this report is subject to change without 
notice and may differ or be contrary to opinions expressed by other professionals or business areas of Singular Research or Millennium.  We are under 
no responsibility to update our research. 
 
The views expressed in this research report accurately reflect the responsible analyst’s personal views about the subject securities or issuers.  No part 
of the analyst’s compensation was, is, or will be, directly or indirectly, related to the specific recommendations or views expressed by that analyst in the 
research report.   
 
Millennium and its affiliates, officers, directors, and employees, excluding analysts, will from time to time have long or short positions in, and buy or sell, 
the securities or derivatives thereof of covered companies referred to in our research reports.  Our affiliates, officers, and directors will not execute on 
any new recommendation or recommendation change until 48 hours after the dissemination of the report. 
 
This research is not an offer to sell or the solicitation of an offer to buy any security in any jurisdiction where such an offer or solicitation would be illegal.  
It does not constitute a personal recommendation or take into account the particular investment objectives, financial situations, or needs of individual 
clients.  Clients should consider whether any advice or recommendation in this research is suitable for their particular circumstances and, if appropriate, 
seek professional advice, including tax advice.  The price and value of the investments referred to in this research and the income from them may 
fluctuate.  Past performance is not a guide to future performance, future returns are not guaranteed, and a loss of original capital may occur.  Certain 
transactions, including those involving futures, options, and other derivatives, give rise to substantial risk and are not suitable for all investors.   

 
 

Rating Definitions  
 
BUY, 30% or greater increase in the next 12 months. 
BUY-Long-Term, near-term EPS horizon is challenging, attractive long-term appreciation potential. 
BUY-Venture, initial stages with little to no revenue and the potential for outsized returns with higher amounts of risk and volatility. 
HOLD, perform in line with the market. 
SELL, 30% or more declines in the next 12 months. 
 
 

© Copyright 2026 Singular Research 

No part of this material may be copied, photocopied, or duplicated in any form by any means or redistributed without the prior written consent of 
Singular Research
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