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Industry news / B2B thought-leadership article

Making legislation relevant to the people who have to
apply it.

THE BRIEF Introduce MORICON's Renters' Rights Act e-learning module while providing useful context for
Build-to-Rent, PBSA and property-management teams.

MY ROLE Industry article structure, proposition development, B2B copywriting and product/service positioning.
AUDIENCE Build-to-Rent operators, PBSA providers and residential property-management teams.
APPROACH Translate a major regulatory change into operational implications, explain the practical training solution

and connect product features such as on-demand access and pay-as-you-go pricing to real
property-team needs.

PORTFOLIO NOTE

This PDF contains selected extracts from a longer article. The extracts have been chosen to demonstrate the subject framing,
structure, tone and style of the copy without reproducing the complete piece.
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01/LONG-FORM COPY SAMPLE
Lead with relevance, not legislation
The article frames the Act as an operational issue for frontline property teams, not simply a legal update.

ACTUAL PROJECT COPY - SELECTED EXTRACTS

Renters' Rights Act: MORICON Launches E-Learning Module to Keep Property Teams
Informed and Compliant

The Renters' Rights Act 2025 is one of the most significant overhauls of the private rented sector in decades.

For Build-to-Rent operators, PBSA providers, and property management teams, it is not simply a legal
update to file away - it demands that frontline staff genuinely understand the changes and can apply them in
their daily interactions with residents.

What the Module Covers

Rather than presenting legislation as abstract text, the content translates the Act's key provisions into clear,
role-relevant knowledge.

END OF COPY EXTRACT

THE THINKING BEHIND THE COPY

Selected sections are shown in context to demonstrate how the article moves from a strong reader-facing premise into useful
detail and a commercially relevant next step.
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02 / LONG-FORM COPY SAMPLE

Translate features into operational value

The second half explains delivery and pricing in terms of flexibility, consistency and ease of rollout across property
portfolios.

ACTUAL PROJECT COPY - SELECTED EXTRACTS

Anywhere, Anytime, Any Device
There are no scheduled sessions, no classrooms, and no requirement to pull staff off the floor.

Training is standardised across every property and every new starter, regardless of location, without the
logistical overhead of traditional delivery.

Flexible Pricing, Genuine Purpose
MORICON's pay-as-you-go model means operators are not required to commit to a large upfront licence.

MORICON's Renters' Rights Act module offers a practical, cost-effective route to ensuring every member of
your team is informed, confident, and ready.

END OF COPY EXTRACT

THE THINKING BEHIND THE COPY

Selected sections are shown in context to demonstrate how the article moves from a strong reader-facing premise into useful
detail and a commercially relevant next step.
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