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Gwen Morgan Dedication Professionalism and Care.

Gwen Morgan is a dedicated real estate professional known for her integrity, precision, and client-first approach. With a
background as a cardiac ultrasound specialist, Gwen developed exceptional listening skills, attention to detail, and the ability
to guide individuals through complex, high-pressure decisions with clarity and confidence. Today, she brings that same level of
care, discretion, and analytical expertise to every real estate transaction.

Originally from Jamaica, Gwen built a successful medical career in Connecticut before relocating to South Florida to pursue
her long-standing passion for real estate. Her transition into the industry was fueled by a genuine desire to help individuals and
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Having worked with respected brokerages such as Keller Williams and Signature Florida, Gwen now proudly serves buyers and
sellers throughout South Florida with Coldwell Banker. She specializes in new construction, first-time homebuyers, and move-
up buyers, offering in-depth market knowledge, strong negotiation skills, and a seamless experience from consultation to
closing.

Clients value Gwen for her professionalism, responsiveness, and unwavering commitment to delivering results while
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chapter with confidence and peace of mind.

Outside of real estate, Gwen enjoys traveling, racquetball, biking, and volunteering in her community.

All information provided is deemed reliable but is not guaranteed and should be independently verified.

Girdalyn "Gwen" Morgan | (561) 308-8669 | gwen.morgan@cbrealty.com
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Languages:

English

All information provided is deemed reliable but is not guaranteed and should be independently verified.
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YOUR SEARC
BEGINS

Buying a home is one of life's biggest investments and most exciting adventures. | am your trusted
advisor in the process, guiding you along the way to make your experience smooth and successful.

THIS HOME BUYER GUIDE INCLUDES HELPFUL INFORMATION TO GET YOU STARTED:
Purchasing Process
The Power of Pre-Approval
Your Home Search
Full-Service Support



INVALUABLE
SUPPORT

As a Coldwell Banker® buyer's agent, | offer five essentials throughout the home-buying transaction:

EXPERIENCED, PROFESSIONAL GUIDANCE
Expertise and insight throughout the complex real estate process, helping you make informed

decisions every step of the way.

LOCAL MARKET KNOWLEDGE
| have the tools and training to serve as your local market guide, with information about trends,

pricing and availability to give you a competitive edge in finding the perfect home.

NEGOTIATION SKILLS
You will have a fearless advocate who is armed with data and negotiation strategies that can

lead to winning deals and seamless resolutions.

TIME-SAVING CONVENIENCE
Offers, showings and more will be coordinated on your behalf, along with connections to

necessary vendors like mortgage professionals.

PEACE OF MIND
Feel confident knowing that a professional is there to help you navigate any unexpected
challenges or delays.






STEP BY STEP

1. ASSESS YOUR FINANCES

- Obtain mortgage pre-approval
+ Discuss your new home wants and needs
- Set a budget and save for a down payment

2. PREPARE TO BUY

- Sign Buyer's Agent Agreement
- Select properties to view

3. HOUSE HUNTING

« Research neighborhoods
« View properties

4. MAKE AN OFFER
-+ Writean offer to purchase
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5. SECURE FINANCING

+ Obtain mortgage financing

« Lock in your interest rate

+ Obtain homeowners insurance
» Order the appraisal

6. PROPERTY ASSESSMENT

« Conduct home inspections
* Resolve inspection issues with seller

7. PREPARE FOR CLOSING

- Obtain title insurance
« Obtain funds for closing

8. CLOSE THE DEAL

» Review and sign closing documents
» Pay closing costs
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CHOOSING A
TRUSTED ADVISOR

When you choose me to represent you, you'll have someone by your side every step of the way, giving you
the insights and information you need to have confidence in your decision.

AFTER OUR INITIAL CONSULTATION, | WILL:

Help you establish your budget and connect you with a reputable lender to get pre-approved
for a mortgage

Discuss your needs and goals, and plan your property search criteria
Provide coaching on the best time to buy

Agree upon the parameters of our working relationship

ONCE THE CRITERIA AND BUDGET ARE ESTABLISHED, | WILL:

Coordinate showings for properties that meet your needs and explain/negotiate features
Keep you informed of new properties that come on the market that would interest you
Help you understand the market data for any properties of interest

Work with you until you find the right home

WHEN WE'VE FOUND YOUR DREAM HOME, | WILL:

Assist in determining your offer, including developing a multiple-offer strategy
Review and discuss details of the seller's disclosure

Apply my expertise in negotiating the offer and contract terms in your best interests
Facilitate the home inspection and resolution process

Offer information on reliable contractors and service providers

Prepare you for closing and the associated costs

Provide clear and constant communication to keep you updated on the progress of your transaction






WHY PRE-APPROVAL
MATTERS

The first step in any home search is finding out exactly how much home you can afford and securing
the financing to make the purchase. While you can get a rough estimate through pre-qualification,
taking the extra step to obtain pre-approval will give you some added advantages.

PRE-APPROVAL HELPS YOU:

+ Understand your financial condition

+  Know exactly how much home you can afford before you begin your home search
- Strengthen your purchasing power when making an offer

When you find a home you love and are ready to make an offer, your mortgage pre-approval lets
the seller know that you're serious and fully prepared to buy their home, putting you in a stronger
position than other potential buyers.



THE PRE-APPROVAL
PROCESS

Here are some of the documents that you may need to provide your lender to get the pre-approval
process started:

INCOME
Current pay stubs, usually for last two months
W-2s or 1099s, usually for last two years
Tax returns, usually for last two years

ASSETS
Bank statements
Investments/brokerage firm statements
Net worth of businesses owned (if applicable)

DEBTS
Credit card statements
Loan statements
Alimony/child support payments (if applicable)
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