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THE SELLER'S EDGE



Are You Asking Yourself These

Questions About Selling. Your House?

1. Should You Even Be Thinking About Moving Right Now?

If you already own a home, you might be wondering if it's smart to make a move,
especially if it means taking on a higher mortgage rate. | get it. That hesitation is
totally normal. But here’s something to think about: your current home has
probably gained a lot of value, and that equity could make your next move more
possible than you realize.

Take a second to think, do you know anyone in your neighborhood who sold
recently? Did you hear what they got for their house? With the way home prices
have jumped over the past few years, you might be surprised at what buyers are
paying right now.

In fact, Lawrence Yun, Chief Economist at the National Association of Realtors
(NAR), says the average homeowner has gained around $147,000 in equity over
just the last five years. That's a big deal. When you sell, that built-up equity can
help power your next purchase, even with today’s rates.

2.Can | Even Find a Home | Actually Like?

If you're thinking about moving, you might be worried about whether there are
even homes out there worth considering. That concern probably comes from how
tough it was to find a house during the last few years. But here’'s the good news,
things have changed.

According to data from Realtor.com, the number of homes for sale has jumped by
nearly 28% compared to this time last year. That's a big improvement.

Sure, inventory isn’t back to normal levels just yet, but it's definitely moving in the
right direction. And experts predict it'll grow another 10-15% in 2025. What does that
mean for you? You've got more choices now than you've had in a long time, and a
real shot at finding a home that checks all your boxes.



3. Are People Even Buying Right Now?

You might be wondering, “With rates and prices where they are, is anyone even
buying homes?” It's a fair question, but let’s look at what's really happening.

Even though last year wasn’t what we'd call a “normal” market, there were still 4.06
million homes sold, not including new builds. That's according to the National
Association of Realtors (NAR). And projections show that number could grow in
2025.

But even if we stay at last year’s pace, check this out:

e 4.06 million homes + 365 days = about 11,123 homes sold every day

e 11,123 homes + 24 hours = roughly 463 homes sold per hour

e 463 homes + 60 minutes = about 8 homes sold every minute
Let that sink in. While you've been reading this, around 8 homes just sold. The
market is definitely moving, and buyers are out there actively searching for homes
like yours.

The Supply of Homes for Sale is
Growing, But Still Below The
Numbers Seen in More Normal Years

Percent Change in Inventory Year-Over-Year
vs. Pre-Pandemic (2017-2019)

27.5%

Pre-Pandemic

Source: Realtor.com




What Homeowners Should

Understand as the Market Evolves

The housing market is moving toward a healthier, more balanced state. And while
that shift is happening, there’s still plenty of opportunity if you're thinking about
selling, whether that's in the near future or sometime down the road. The key is
staying informed and having a strategy that fits the moment.

Inventory Is Rising, and Buyer Leverage Is Growing

Across the country, the number of homes for sale is increasing, but how much
varies by location.

e In areas where inventory has returned to more typical levels, buyers now have
more options, giving them slightly more negotiating power. That doesn’'t mean
sellers lose control, but it does mean your home needs to shine to stand out.

e In areas where inventory remains tight, competition among buyers is still
strong, and that can work in your favor.

Regardless of your local conditions, the smartest move is to work with a trusted
real estate professional. They'll help you adapt your selling strategy to today’s
shifting market and put you in the best position for success.

Number of Homes for Sale at Highest Point in 6 Years
Active Listing Count, July of Each Year
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The Right Price Matters More Than Ever

With more inventory on the market, today’s buyers won’t waste time on
homes that seem overpriced. That's why setting the right price from the
start is the key to selling quickly and for the best return. Miss the mark, and
you could find yourself making price cuts later to regain buyer interest.

In fact, about 1in 5 sellers (20.6%) are reducing their asking price to attract
buyers. As Danielle Hale, Chief Economist at Realtor.com, explains:

“The rising share of price reductions suggests that a lot of sellers are
anchored to prices that aren't realistic in today’s housing market. Today’s
sellers would be wise to listen to feedback they are getting from the market.”

The smartest way to nail your pricing strategy? Partner with a local real
estate professional who understands current conditions. If your price isn't
competitive, your home likely won't sell.

Flexibility Is a Winning Strategy

The days of buyers waiving inspections and appraisals just to secure a
home are gone. With more choices available, buyers are asking for repairs,
credits, and help with closing costs. Redfin reports that 44.4% of sellers are
now offering concessions, the second highest level since 2019.

Successful sellers see concessions not as losses, but as tools to get a deal
across the finish line. Think of them as ways to bridge gaps and keep
negotiations moving forward.

And don't worry, you've got plenty of room to work with. Home prices are still
up roughly 54% over the past five years, which means even with a few
concessions, you can come out well ahead. The key is working with your
agent to identify which concessions make the most sense for your sale.



The Right Price Matters More Than Ever

With more inventory on the market, today’s buyers won’t waste time on homes that
seem overpriced. That's why setting the right price from the start is the key to
selling quickly and for the best return. Miss the mark, and you could find yourself
making price cuts later to regain buyer interest.

In fact, about 1in 5 sellers (20.6%) are reducing their asking price to attract buyers.
As Danielle Hale, Chief Economist at Realtor.com, explains:

“The rising share of price reductions suggests that a lot of sellers are anchored to
prices that aren’t realistic in today’s housing market. Today’s sellers would be wise
to listen to feedback they are getting from the market.”

The smartest way to nail your pricing strategy? Partner with a local real estate
professional who understands current conditions. If your price isn't competitive,
your home likely won't sell.

Flexibility Is a Winning Strategy

The days of buyers waiving inspections and appraisals just to secure a home are
gone. With more choices available, buyers are asking for repairs, credits, and help
with closing costs. Redfin reports that 44.4% of sellers are now offering concessions,
the second highest level since 2019.

Successful sellers see concessions not as losses, but as tools to get a deal across
the finish line. Think of them as ways to bridge gaps and keep negotiations moving
forward.

And don’t worry, you've got plenty of room to work with. Home prices are still up
roughly 54% over the past five years, which means even with a few concessions,
you can come out well ahead. The key is working with your agent to identify which
concessions make the most sense for your sale.



Housing Market Outlook for

2026

Mortgage Rates May Keep Gradually Improving

For most buyers and homeowners, one factor has outweighed almost everything
else: mortgage rates. After hitting highs near 7% in early 2025, rates have generally
been moving in a downward direction. Current forecasts suggest that trend could
extend into 2026, though economists aren’t predicting a dramatic drop.

Instead, expectations point to small, incremental improvements, with occasional
ups and downs along the way. Economic reports and inflation data may cause
short-term volatility, but the broader outlook still leans toward slightly lower rates
over time.

There's a common phrase in real estate: interest rates rise quickly, but they come
down slowly. When rates climb, it happens fast. When they fall, it's usually o
gradual step-by-step process.

That's an important mindset to have right now. The path lower won’'t be smooth or
immediate. There will be pauses, small jumps, and moments that feel frustrating
along the way. But the direction matters more than the speed, and even a slow,
uneven decline can still create meaningful opportunities if you're paying attention.

Home Sales Are Expected To Rise
Total Home Sales Forecasts

4,778,000 4,990,000 5,421,000

2024 2025 (Projected) 2026 Forecast

Sources: Fannie Mae, MBA, NAR



Looking ahead, most projections point to gradual improvement in mortgage rates
over the coming year, but not without some turbulence. As new inflation reports,
jobs data, and economic updates are released, short-term swings are likely. That's
normal, and it's part of how markets adjust.

What matters most is the larger trend. Even with occasional bumps, the overall
direction is expected to edge lower. And rates don't need to drop dramatically to
change the math. Small decreases still translate into real savings.

When you compare today’s rates to the period when rates were sitting around 7%,
many buyers are already looking at hundreds of dollars less per month on a future
mortgage. That kind of difference can ease monthly budgets, expand buying
options, and make affordability feel far more realistic.

For some buyers, that shift alone is enough to turn “someday” into “now.”
Home Prices Are Expected To Rise: Just Not Rapidly

So what's ahead for home values? On a national level, most forecasts point to
continued appreciation, but at a far more controlled pace than we've seen in
recent years. With mortgage rates off their early-2025 highs, more buyers are
beginning to re-enter the market, and that added demand helps support prices.

That's why, even though a handful of markets are experiencing minor price
pullbacks, a widespread downturn isn't expected. Home values climbed
significantly over the past five years, creating a strong cushion. As a result, areas
seeing small declines today are still well ahead of where they were just a few years
ago.

Home Prices Will Rise Moderately at the National Level
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Why More Homeowners Are Willing

To Walk Away From Ultra-Low Rates

For a long time, millions of homeowners felt “locked in” by the incredibly low
mortgage rates they secured years ago. Walking away from a 2-3% rate seemed
unthinkable, even if the home no longer fit their life. But that mindset is starting to

shift.

More homeowners are realizing that their lifestyle needs, family changes, job
moves, and long-term goals matter more than holding onto a rate. As the market
adjusts and affordability slowly improves, the cost of waiting is beginning to
outweigh the cost of moving.

Instead of asking, “Why would | give up this rate?” many are now asking, “What is
staying here costing me?” Whether it's space, location, commmute, or quality of life,
the value of making a move is starting to win out over the fear of a higher
mortgage rate.

The result? More homeowners are choosing progress over perfection, and deciding
that the right home today can matter more than the rate they secured years ago.

More People Are Moving and Taking on a Higher Rate
Percentage of All Outstanding Mortgages by Mortgage Rate
= 6% Mortgage Rate or Higher ® Mortgage Rate Below 3%
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Why More People Are Moving: Even If It Means a Higher Rate

For many homeowners, the decision is no longer about math alone, it's about life.
While a low mortgage rate is valuable, it doesn’t stop real-world changes from
happening. Families expand, careers evolve, priorities shift, and a home that once
felt perfect can suddenly feel limiting. When that happens, staying put just to
preserve a rate can start to feel like putting life on hold.

That's exactly what researchers are seeing now. As Chen Zhao, Head of Economic
Research at Redfin, explains: many homeowners are deciding that moving forward
in life matters more than holding onto a rock-bottom mortgage rate. People
change jobs, welcome new family members, downsize after retirement, or simply
want a different location and those needs are beginning to outweigh the financial
advantage of staying locked into an old loan.

And this isn’t a spur-of-the-moment shift. According to Realtor.com, nearly two out
of three potential sellers have been thinking about moving for over a year. That's a
long time to pause plans, delay goals, and stay in a home that may no longer
support the life you're living now.

So, the real question often isn't “Should | move?”

It's “How long am | willing to stay somewhere that no longer fits my life?”

Yes, giving up a low rate is a real consideration. But rates have already come down
from their recent peak, and forecasts suggest they may ease a bit further into 2026.
When you combine that with genuine life-driven reasons to move, the balance can
start to shift.

At the end of the day, a mortgage rate is just one piece of the equation. The right
home, one that supports your family, your work, and your future, may be worth far
more than waiting indefinitely for the “perfect” number.

Share of Mortgages with Rates Above 6% Climbs To 10-Year High
30.5% Percentage of All Outstanding Mortgages by Morigage Rate
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How Your Home Equity Could Make

a Cash Purchase Possible

If you've owned your home for several years, there’s a good chance you're sitting on more
equity than you realize, and that equity can be a powerful tool when it’s time to move. For
some homeowners, it’s enough to help them buy their next home with cash or at least make a
much stronger offer.

As home values climbed over the past few years, many owners quietly built substantial equity.
When you sell, that equity can roll directly into your next purchase, reducing or even
eliminating the need for a mortgage. That can mean fewer contingencies, a faster closing, and
a major advantage in competitive markets.

What Home Equity Really Means
Home equity is simply the portion of your home you truly own. It’s calculated by taking your
home’s current market value and subtracting what you still owe on your mortgage.

For example, if your home is worth $400,000 and your remaining loan balance is $200,000,
you have $200,000 in equity. That equity isn’t just a number; it’s a financial asset you can use
when you're ready to sell or move.

Why Equity Matters So Much for Today’s Homeowners
And right now, homeowners are sitting in a very strong position. Recent data from the U.S.
Census Bureau and ATTOM shows just how much equity has built up nationwide.
According to their findings, roughly two-thirds of homeowners fall into one of two powerful
categories:

e They own their homes outright, with no mortgage at all

¢ Or they have at least 50% equity in their homes

Mortgaged Homes with
More Than 50% Equity

Over 2/3 of Americans 39.8% 28.5%
Have Paid Off Their i Mortgaged Homes with
Mortgage or Have at Less Than 50% Equity
Least 50% Equity 31.7% i

Free and Clear

Sources: Census, ATTOM Cala



Picture stepping into your next home without a mortgage attached. No monthly
payment. No interest rate to worry about. No lender dictating the terms. Just
ownership from day one.

If you're curious whether that's realistic for you, the first step is understanding how
much equity you've built. A local real estate professional can run a Professional
Equity Assessment Report (PEAR) to show exactly where you stand based on
current market value and your remaining loan balance.

You might be surprised by what you find. Some homeowners discover they have
enough equity to purchase their next home outright, something that feels
especially powerful in today’s rate environment. And even if an all-cash purchase
isn't in the cards, that equity could still allow for a much larger down payment,
which can lower your loan amount, reduce your monthly payment, and improve
your overall buying position.

Either way, equity gives you options, and in this market, flexibility is a big
advantage.

The Share of All-Cash Buyers Reaches New High
Percent Distribution, 2003-2024
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Home Seller’s Checklist

As you prepare to sell your home, make sure these items are on your to-do list. A
trusted real estate professional can also offer custom advice and tips tailored to
your unique situation to help you get the best results.

Show It Is
Well Taken
Care Of

Boost The
Curb Appeal

Make It
Inviting




Why More Homeowners Are Turning
to Real Estate Agents To Sell

Thinking about selling your home on your own, what's often called For Sale by
owner (FSBO)? It might seem like a good idea at first, but the process can get
complicated fast, especially in today’s market.

That's why more homeowners are turning to real estate agents for help. The
market is constantly shifting, and having an expert by your side can make all the
difference. Here’'s why partnering with a trusted agent is the smart move for sellers
right now.

The Percent of Homeowners Selling
Without an Agent Has Hit an All-Time Low
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One of the biggest challenges when selling
on your own is nailing the right price. It's not
about picking a number that feels right, it's
about hitting the sweet spot in today’s
market.

Price too high? Buyers might skip right over
your listing.

Price too low? You risk leaving money on
the table or raising concerns about your
home's condition.

This is where a real estate agent’s expertise
matters. As Zillow puts it:

“Agents are pros when it comes to pricing
properties and have their finger on the pulse
of your local market. They understand
current buying trends and can provide
insight into how your home compares to
others for sale nearby.”

With deep knowledge of local trends, buyer
behavior, and recent sales, your agent will
help you price your home strategically, so it
attracts attention and gives you the best
shot at top dollar.

Selling a home comes with a stack of legal
documents, from disclosure forms to
purchase contracts, and every one of them
needs to be filled out correctly and in line
with local laws.

If you're not familiar with these forms, the
process can quickly feel overwhelming. Any
mistakes can lead to delays, legal issues, or
worse.

An experienced agent knows exactly what's
required and will walk you through every
step. They've handled this paperwork many
times before and will make sure everything
is done accurately and on time, so you can
avoid costly errors and move forward with
confidence.



Top Reasons To Hire a Real Estate
Agent When Selling Your Home

Industry Experience

We're well-versed in the housing
market and know the ins and outs of
the entire process.

Pricing and Market Value

We help you understand today’s real
estate values when setting the price of
a listing or making an offer to purchase
your next home.

Marketing and Exposure

Expert Insights

We simply and effectively explain
today’s market conditions and what
they mean for you.

Contracts and Fine Print

We help with all the disclosures
and documents necessary in
today’'s heavily regulated
environment.

Negotiation Experience

We have effective marketing tools and

We act as a buffer in negotiations with all
networks to attract more buyers.

parties throughout the entire transaction.
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WONDERING WHAT YOUR HOME IS WORTH?
CALL TODAY FOR A FREE HOME PRICE EVALUATION!
813-376-8294
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