How Long Does It Take to Sell a House in Caledon?

2026 Days-on-Market Report | Kevin Flaherty

Current spring 2026 average: 36 days on market — but the right strategy can cut that in half.
Average sale price (Q4 2025): $1.17M | Sales volume: 244 | Sale-to-list: 95-97%

1. Current Caledon Days on Market

Days on Market (DOM) is the number of days from listing to under contract. In Caledon, spring 2026 shows 36
days on average. This marks recovery from January's 43-day winter slowdown. The market is warming, inventory
is moving, and buyers who waited through colder months are now active.

But 36 days is an average. Some homes sell in a weekend. Others sit for months. The difference is preparation,
pricing, and marketing calibrated to Caledon's specific buyer pool — affluent GTA commuters, equestrian buyers,
and families seeking rural character with suburban convenience.

"The sellers who win in Caledon are the ones who treat 36 days as the baseline and build a strategy to beat it." —
Kevin Flaherty

2. How 2025 Compares Quarter by Quarter

Period DOM Avg Price Sales SP/LP Market
Q1 2025 42 days $1.35M 86 95% Balanced
Q2 2025 26 days $1.52M 217 96% Seller's
Q3 2025 32 days $1.18M 250 97% Balanced
Q4 2025 75 days $1.17M 244 95% Buyer's

Caledon moved from a strong spring seller's market (Q2: 26 days, $1.52M) through balanced summer to a slower
winter (75 days). For sellers in spring 2026, the signal is positive — DOM is tightening from the winter peak toward
the spring benchmark.

3. Spring 2026 Recovery

Month DOM Sales SP/LP Trend

January 2026 43 days 94 95% Winter low

April 2026 36 days 25 97% Spring recovery
Target (Q2 avg) 26 days — 96% Spring peak

The 36-day April figure represents meaningful improvement from January's 43 days and tracks toward the Q2



2025 benchmark of 26 days. The SP/LP ratio at 97% is stronger than Q4's 95%, confirming that well-priced homes
are selling closer to asking.



4. DOM by Property Type

Not all property types sell at the same speed in Caledon. The gap between a Bolton West townhouse and a
Palgrave estate is dramatic.

Property Type Community DOM Avg Price Why It Moves

Townhouse Bolton West 22 days $828K Entry-level, GTA commuters
Semi-Detached Bolton West 25 days $877K Affordable family option
Detached Bolton West 25 days $1.00M Newer builds, upgraders
Detached Bolton East 29 days $1.10M Family homes, commuter access
Detached Palgrave 30 days $1.90M Equestrian, estate, luxury
Detached Caledon East 45 days $1.49M Premium family, semi-rural
Townhouse Caledon East 75 days $807K Small buyer pool

Key insight: If you own a Bolton West townhouse or semi-detached, expect offers within 2-3 weeks. Palgrave
detached homes at $1.9M move in 30 days because inventory is scarce and buyers are highly motivated. Caledon
East townhouses are the slowest category at 75 days.

5. DOM by Caledon Community

Community DOM Avg Price Speed

Inglewood 8 days $1.49M Fastest — heritage, limited inventory
Caledon East 13 days $1.46M Fast — schools, commuter rail

Bolton North 30 days $1.07M Moderate — established, mature lots
Palgrave 30 days $1.69M Moderate — estate, deliberate buyers
Bolton East 52 days $957K Slower — more inventory, more competition
Bolton West 56 days $893K Slower — newer builds, wider spread

Rural Caledon 75 days $1.07M Slowest — acreage, niche buyers, access

Community-specific data matters because average DOM is just a starting point. Your home's specific community,
lot size, and comparable sales tell the real story.



6. Five Factors That Speed Up Your Sale

1. Right Pricing from Day One — Homes priced within 5% of market value sell 3x faster. In Caledon's
premium market, accurate pricing requires local expertise, not just MLS averages.

2. Professional Presentation — Staging and photography increase showing-to-offer conversion by 40%. For
rural properties, this includes land presentation: clear boundaries, visible outbuildings, accessible driveways.

3. Maximum Marketing Exposure — Video tours, VR showings, and SEO-optimized syndication get 5x more
views in 72 hours. Reach GTA commuters searching "acreage near Brampton" and equestrian buyers.

4. Flexible Showing Access — Lockbox homes get 3x more showings. For rural properties, ensure driveways
are accessible in all weather and outbuilding tours are available.

5. Pre-Listing Preparation — Fix obvious issues: well and septic documentation, survey availability, zoning
clarity. Fresh paint and clean windows signal "move-in ready."

"I have seen identical homes on the same Caledon road sell 40 days apart. The difference was never the
market. It was preparation, pricing, and presentation." — Kevin Flaherty

7. Five Factors That Slow Down Your Sale

1. Overpricing by 10% or More — The #1 cause of extended DOM. An agent using "Caledon average" to
price your Palgrave estate is making a category error.

2. Generic Marketing for a Rural Property — 80% of buyers reject a home online before visiting. Three
photos of the kitchen and a standard MLS description is fatal for acreage.

3. Restricted Showing Times — "By appointment only" eliminates busy GTA professionals. In Caledon, that
buyer may have driven 45 minutes to get there.

4. Deferred Maintenance and Rural-Specific Issues — Buyers mentally triple repair costs for rural
properties. A $3,000 well pump looks like $10,000 of uncertainty.

5. Weak or Generic Marketing — Standard MLS listings get buried. Your listing needs to rank for "Caledon
acreage," "horse property Peel Region."

8. Seasonal Patterns in Caledon
Spring (March-May): Peak season. DOM drops 25-30%. Acreage shows at its best when fields are green. Target:
families for September school moves and equestrian buyers for riding season.

Summer (June-August): Steady but selective. June is strong. July and August slow with vacations and
equestrian events. Rural properties need maintained access roads and drainage.

Fall (September-November): Second wind. September surge from buyers who missed spring. Fall colours make
Caledon spectacular. October is strong; November tapers.

Winter (December-February): Quiet but committed. Snow-covered acreage, frozen driveways, limited visibility
all extend DOM. Winter buyers are motivated — relocations, urgent moves.

"I have sold Caledon homes in January that sat unsold through the previous July. Preparation matters more
than season." — Kevin Flaherty



9. How Pricing Affects Your Timeline

In Caledon's premium market, the relationship between price and timeline is exponential. A small pricing error
creates a large time penalty.

The 2-Week Rule: A well-priced home should generate serious interest within 14 days. By day 21 without offers,
the listing is cooling. By day 30, you are in damage-control territory.

The math: A home listed at $1.4M that should be $1.3M:

e Price at $1.3M day one - sells in 28 days at $1.29M = $1.29M net
e Price at $1.4M, reduce to $1.32M at day 45 - sells day 80 for $1.27M = $1.27M net, plus carrying costs and
stress

Overpricing costs time and money. Well-priced homes sell at 99-101% of asking. Overpriced homes sell at 90-
93% after months of waiting.

10. Marketing Impact on Sale Speed

Marketing quality directly affects DOM — especially in Caledon's dispersed rural market where out-of-area buyers
are critical.

Standard marketing: MLS entry, few photos, basic description. Reaches active buyers already searching. Misses
passive and out-of-area buyers.

Elite marketing (Kevin's system):

e Video tours across YouTube, Facebook, Instagram, targeted ads

e VR showings for GTA and international buyers

e SEO-optimized pages ranking for "acreage Caledon" and "Bolton East detached"
e Social syndication to 50+ platforms within 48 hours

e Email campaigns to 2,300+ active buyers

e Marketing Specialists producing online showings

Result: 5x more views in 72 hours, 3x more showings in two weeks, DOM 30-40% below market average.

"A home with professional video and VR showing gets 40% more inquiries in week one. In a 36-day market,
week one is everything." — Kevin Flaherty



11. Kevin's Track Record: Faster Than Average

Metric Kevin Flaherty Market Average
DOM Speed 52% faster 36 days

Sales Volume 16X more Average agent
Sale-to-List Price 99.2% 97.7%

Kevin's listings consistently sell faster than the Caledon average through systematic preparation, data-driven
pricing, and comprehensive digital marketing. His 2,300+ buyer database and Marketing Specialists ensure
maximum exposure from day one.

12. How Caledon Compares to Nearby Areas

Area DOM Avg Price Notes

Caledon 36 days $1.17M+ Premium rural/estate, spring recovery
Orangeville 34 days $711K More affordable, full-town amenities
Bolton 30-56 days $893K-$1.07M Commuter hub, varies by sub-community
Mono 45 days $900K+ Rural, larger properties

Mulmur 52 days $850K+ Rural, estate properties

Caledon sits at the premium end: higher prices than Orangeville, faster than Mono and Mulmur for well-marketed
properties. Your advantage is acreage, privacy, and rural character.



13. Frequently Asked Questions

What is days on market and why does it matter?

DOM is days from listing to under contract. It affects buyer psychology — low DOM signals desirability, high DOM
raises suspicion. In Caledon, the current spring average is 36 days.

Is 36 days fast or slow for Caledon?

Reasonable. Compared to Q4's 75-day winter peak, it is fast. A well-prepared home in Caledon East or Inglewood
should sell in under 20 days. A dated acreage priced optimistically will exceed 60.

How can | sell faster than the average?

Five actions: (1) Price at market value from day one. (2) Stage and declutter — 40% better conversion. (3) Use
video and VR marketing — 5x more views. (4) Flexible showing access. (5) Fix issues before listing.

Do acreage properties take longer?

Yes. Rural Caledon averages 75 days — more than double Bolton townhouses. The buyer pool is smaller:
equestrian buyers, privacy seekers. Marketing must target these audiences directly.

What is the best month to sell?

March, April, and May are strongest — DOM drops 25-30%. September and October are second-best. For rural
properties, spring is critical because acreage shows at its best.

Should I lower my price after 30 days?

Yes, if you have showings but no offers. The reduction should be meaningful — 3-5% — not cosmetic. Review
comparables in your specific community, not just town-wide averages.

How does Kevin's DOM compare to the market?

Kevin Flaherty sells homes 52% faster than the Caledon average — approximately 22 days vs. 36. Through
systematic preparation, data-driven pricing, and comprehensive digital marketing.

Can | sell in winter?

Yes. Winter buyers are motivated — relocations, urgent moves. Fewer competing listings help. If your home relies
on land presentation, wait for spring.

What happens if my home sits too long?

Extended DOM triggers a negative cycle. Listings exceeding 60 days typically sell for 3-5% less. For rural
properties, buyers start questioning well, septic, and land quality.

How do virtual tours affect sale speed?

Listings with virtual tours sell 30-40% faster. For Caledon, this is critical — many buyers are from Toronto or
Brampton and cannot visit repeatedly.



Want to Beat the 36-Day Average?

Get a free opinion of value and timeline estimate for your Caledon home — based on recent sales in your
exact community.

Call Kevin directly: 226-270-6433

Online: flaherty.ca/homeeval

Caledon Money Pages

o Caledon Realtors — flaherty.ca/caledon-realtors

e Bolton Realtors — flaherty.ca/bolton-realtors

¢ Caledon East Realtors — flaherty.ca/caledon-east-realtors

e Palgrave Realtors — flaherty.ca/palgrave-realtors

e Caledon Market Report — flaherty.ca/caledon-real-estate-market
e Costs of Selling — flaherty.ca/costs-of-selling-a-home-in-caledon

Caledon Communities

e Bolton — flaherty.ca/communities/peel-region/caledon/bolton-real-estate

e Bolton East — flaherty.ca/communities/peel-region/caledon/bolton-east-real-estate

e Bolton North — flaherty.ca/communities/peel-region/caledon/bolton-north-real-estate
e Bolton West — flaherty.ca/communities/peel-region/caledon/bolton-west-real-estate

e Caledon East — flaherty.ca/communities/peel-region/caledon/caledon-east-real-estate
e Palgrave — flaherty.ca/communities/peel-region/caledon/palgrave-real-estate

¢ Inglewood — flaherty.ca/communities/peel-region/caledon/inglewood-real-estate

e Alton — flaherty.ca/communities/peel-region/caledon/alton-real-estate

Kevin Flaherty | Real Estate Broker | eXp Realty
226-270-6433 | 170 Lakeview Crt #3a, Orangeville, ON LO9W 3R3

flaherty.ca | Video Narrated VR Animated Online Showings

Data source: TRREB Community Housing Market Reports. This report is for informational purposes only and does not constitute financial or
legal advice.



