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East Garafraxa Hobby Farm Selling
Guide

A seller preparation guide for land, barns, wells, septic, zoning, buyer fit, and rural
marketing in East Garafraxa.

Prepared by Kevin Flaherty | Flaherty.ca Home Selling System Team

Office near the east side of East Garafraxa: 170 Lakeview Crt #3a, Orangeville, ON | Call or text
226-270-6433
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What this guide helps you do

A hobby farm in East Garafraxa should not be presented as a standard country house. Buyers need to
understand how the farmhouse, barns, paddocks, fencing, water, septic, driveway, outbuildings, garden
areas, animal logistics, and zoning due diligence work together. This guide gives you a practical structure
for preparing the property before it reaches the market.

Kevin's East Garafraxa angle
Kevin Flaherty has been selling hobby farms in East Garafraxa, Dufferin, and Peel for 38 years. His family
brokerage roots served Caledon, Erin, Hillsburg, and Grand Valley, and Erin sits directly south of East Garafraxa.

The market context

TRREB April 2026 data for East Garafraxa showed 2 sales, a $933,000 average price, a $933,000 median
price, 13 new listings, 18 active listings, 109 average days on market, and a 97 percent sale-to-list ratio. A
two-sale month does not define every farm, but it does show why patience, evidence, and buyer-fit
marketing matter.

Sales 2 A small sample means property-specific evidence matters.

Average price $933,000 A lower price frame can reach first-time and budget-conscious farm
buyers.

Median price $933,000 Central price context; farm infrastructure still drives value.

New listings 13 Buyers had choice, so online clarity matters.

Active listings 18 Competition may include acreage, rural homes, and farm-style
properties.

Average DOM 109 Patience and deep marketing are essential.

SP/LP 97% Well-positioned listings can still negotiate close to list.

The lower $933K East Garafraxa price frame can attract a different buyer than higher-priced rural markets.
That includes first-time farm buyers, budget-conscious horse people, chicken and poultry owners,
small-livestock families, market gardeners, and buyers comparing East Garafraxa with Erin, Caledon,
Orangeville, Grand Valley, and other Dufferin locations.
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The hobby-farm value inventory

Before pricing, | want a clear inventory of what the property allows a buyer to do. The most successful
hobby-farm listings make the farm function easy to understand, even for buyers who are new to rural
systems.

House and living

* Farmhouse condition, layout, mechanicals, basement, storage, renovations, heating, and everyday
usability.
* Relationship between the house and the working areas: sightlines, mudroom access, parking, and privacy.

Barns and outbuildings

e Stalls, shelters, coops, workshops, sheds, roof condition, electrical notes, water access, door heights, floors,
and storage.
e Permit records, repair invoices, use history, limitations, and items that should be excluded or disclosed.

Land and access

* Usable acreage, paddocks, fencing, gates, lane access, trailer turning, field layout, drainage, gardens, tree
lines, and road context.

* Boundary orientation through marketing visuals while reminding buyers that surveys and legal descriptions
control.

Rural systems

* Well information, water treatment, pumps, hydrants, animal water points, septic records, fuel, hydro,
internet, and seasonal maintenance.
e Clear separation between residential systems and farm-use assumptions.
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Zoning and buyer-use due diligence

East Garafraxa zoning should be checked property by property. The Township explains that zoning
classifies properties into zones such as Agricultural, Rural, and Estate Residential, and each zone has
legally enforceable regulations. | market existing infrastructure clearly, but | do not promise an unverified
use.

Questions to organize before listing

* What is the exact zoning and are there any site-specific exceptions or holding provisions?

* Are there environmental protection, setback, or development limitations affecting barns, additions,
driveways, or future buildings?

* What farm uses are current, documented, and visible versus merely possible for a future buyer to
investigate?

* Which animals are currently on the property and what showing rules are needed?

* Are any equipment, gates, shelters, panels, feeders, coops, or portable structures excluded from the sale?

* Which records should be available for buyers, inspectors, lenders, insurers, lawyers, and agents?

Seller protection principle

Make the farm understandable. Do not make promises about animal counts, commercial use, building rights,
severance potential, or future buyer activity unless the buyer verifies the matter with the proper authority.
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Preparation checklist

Barns, coops, and shelters

e [ ]Clean aisles, entrances, stalls, coops, storage, and high-traffic areas.
* [ ] Repair safety hazards, obvious leaks, broken boards, doors, latches, exposed wiring, and trip risks.
* [ ] Label or list outbuilding uses, sizes, utility access, limitations, and repair history.

Fencing and paddocks

[ ] Walk every fence line, note condition, fix obvious hazards, and identify gates and water access.
* [ ]Show trailer access, animal separation, rotational use, and muddy or seasonal areas honestly.
e [ ] Prepare clear showing instructions for gates, electric fencing, children, dogs, and livestock.

Water and septic

e [ ] Collect well records, treatment notes, pump history, and water-point information.
e [ ] Collect septic records, servicing information, and any known limitations.
* [ ]Explain systems clearly without confusing household water and animal water assumptions.

Photography and launch

e [ ]Plan drone, exterior, barn, paddock, garden, driveway, and interior photography together.

* [ ]Use seasonal timing to show access, cleanliness, land utility, and rural appeal.

e [ ] Prepare the listing page, documents, narrated video, VR tour, flat floor plans, and syndication plan
before launch.
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Marketing plan for the right buyer

The right buyer for an East Garafraxa hobby farm may be a horse buyer, poultry owner, market gardener,
small-livestock family, tradesperson needing storage, or a rural lifestyle buyer who wants a farmhouse and
usable land. The marketing must speak to practical use, not just scenery.

What the marketing should show

* Professional photos of the farmhouse, barns, coops, sheds, paddocks, fencing, gardens, water points,
storage, driveway, and surrounding area.

* Drone footage that shows scale, tree lines, lane access, relationship between buildings, paddock layout,
and neighbourhood context.

* Narrated explanation of how the property functions for horses, chickens, small livestock, market gardens,
storage, or lifestyle use.

* A custom web page with VR floor plans, flat floor plans, the narrated online showing, downloadable
information, and buyer education.

* Community context for East Garafraxa, Brookhaven, Garafraxa Woods, Marsville, Rayburn Meadows, Erin,
Orangeville, Caledon, and Dufferin County.

* Clear reminders that animated boundaries support orientation only and do not replace a survey.

How to know if your listing story is clear

* A buyer can tell what the barns and outbuildings are for without guessing.

* A buyer understands water, fencing, driveway access, animal logistics, and land utility before a second
showing.

* A buyer can see why the farm is priced differently from a standard rural home or vacant acreage.

* A buyer knows what to verify with the municipality, insurer, lawyer, lender, and inspector.

Kevin Flaherty | 226-270-6433 | flaherty.ca | Page 6



Flaherty.ca | East Garafraxa Hobby Farm Selling Guide

Negotiation and showing strategy

A hobby-farm negotiation is rarely just price. Conditions, inspections, inclusions, equipment, animal
logistics, insurance, financing, and closing details all affect the real strength of an offer.

Before showings

* Create a gate, animal, parking, boot, and biosecurity instruction sheet.

e Decide where animals, dogs, and children will be during showings.

* Identify areas buyers cannot enter without supervision.

* Prepare answers for common questions without overpromising buyer uses.

Before offers

e Clarify inclusions and exclusions in writing.

* Prepare repair invoices and known records for barns, wells, septic, and mechanicals.

* Track feedback separately for price, house, barn utility, land, road context, systems, and zoning comfort.
* Evaluate buyer seriousness, financing strength, inspection expectations, intended use, and closing needs.

Offer review reminder

A higher price with weak financing, broad conditions, unclear equipment expectations, or unrealistic farm-use
assumptions may be less attractive than a cleaner offer from a qualified rural buyer.
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About Kevin Flaherty

I am Kevin Flaherty. | have been selling hobby farms in East
Garafraxa, Dufferin, Peel, Caledon, Erin, and surrounding
south-central Ontario communities for 38 years. Both of my parents
were real estate brokers who served Caledon, Erin, Hillsburg, and
Grand Valley before | succeeded them. | grew up in Caledon at the
Erin and Caledon border, and | understand how buyers compare this
rural corridor.

My marketing system uses professional photography, drone footage,
narrated video, VR floor plans, flat floor plans, custom listing pages,
and buyer education so the whole property is clear before showings
begin.
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Next step and helpful source links

Next step

If you are thinking about selling a hobby farm in East Garafraxa, start by organizing the farm story before
choosing the list price. Call or text 226-270-6433 or visit flaherty.ca/homeeval to begin.

Helpful source links

* Flaherty.ca East Garafraxa Realtors: https://flaherty.ca/east-garafraxa-realtors

* Home Evaluation in East Garafraxa: https://flaherty.ca/home-evaluation-in-east-garafraxa

e Selling Rural Property in East Garafraxa: https://flaherty.ca/selling-rural-property-in-east-garafraxa

e Selling Acreage in East Garafraxa: https://flaherty.ca/selling-acreage-in-east-garafraxa

* Township of East Garafraxa Zoning By-Law and Amendments:
https://www.eastgarafraxa.ca/business-and-development/zoning-by-law-and-amendments/

* Township of East Garafraxa By-Laws: https://www.eastgarafraxa.ca/municipal-government/by-laws/

*  TRREB: https://trreb.ca/
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