Tottenham Home Selling Guide

Your Evergreen Preparation Checklist by Property Type

Tottenham, Ontario | New Tecumseth

This evergreen guide helps Tottenham homeowners prepare for a successful sale regardless of

property type. Use it alongside a property-specific evaluation from Kevin Flaherty to build your selling

plan with confidence.

What's Inside:

Preparation checklist by property type (village core, subdivision, rural-edge)
Commuter appeal marketing checklist

Timeline expectations for each selling phase

Documents to gather before listing

Next steps and how to get started
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I Preparation Checklist: Subdivision Homes

Tottenham subdivision homes compete directly against active new construction from builders. Preparation should make your home feel
move-in ready, modern, and well-maintained to outshine builder models.

Complete a pre-listing evaluation to identify your buyer pool and price range

Repair visible maintenance issues (cracked caulking, scuffed walls, dripping faucets)
Deep clean all rooms including baseboards, vents, windows, and light fixtures
Declutter countertops, closets, and storage areas to show usable space

Neutralize paint colours if current choices are bold or dated

Update light fixtures and hardware if they date the home unnecessarily

Ensure landscaping is tidy (edged lawn, trimmed shrubs, clean driveway)
Photograph the home when it looks its best (morning light, clean exterior)

Prepare a list of upgrades and improvements completed during ownership

Gather utility cost records, renovation permits, and warranty documents

Review how your home compares with active new-build inventory nearby

Oooodoodoodn

Confirm HVAC, water heater, and roof age for buyer questions

I Preparation Checklist: Older Village Core Homes

Tottenham character homes near Mill Street attract buyers who value walkability, mature trees, and established neighbourhoods.
Preparation should highlight charm while addressing age-related concerns proactively.

Assess structural and system condition (foundation, electrical, plumbing, roof)

Address any knob-and-tube wiring, galvanized plumbing, or panel concerns

Clean and brighten interiors to offset smaller windows or older layouts

Highlight original features (hardwood, trim, built-ins) that add character value

Repair exterior paint, porch, steps, and front entry for curb appeal

Document any renovations with permits and inspection records

Prepare for buyer questions about insulation, heating efficiency, and age of systems

Stage rooms to clarify function (especially if layout is non-standard)

Gather property survey and confirm lot boundaries if fencing is unclear

OO n

Consider a pre-listing home inspection to identify surprises early
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I Preparation Checklist: Rural-Edge Properties

Rural properties surrounding Tottenham (acreage, hobby farms, estate lots) require more documentation and explanation than urban
homes. Buyers need to understand systems, land use, access, and lifestyle value.

Gather septic system records (installation date, pump history, inspection reports)
Obtain recent well water test results and well records

Document heating system type, fuel source, and annual costs

Prepare survey documents showing lot boundaries and easements

Photograph and describe outbuildings, barns, sheds, and their condition
Document driveway maintenance, snow removal, and access details

Confirm zoning designation and permitted land uses

Prepare information about internet, cell service, and utility availability

Note any conservation authority restrictions or flood plain designations

Highlight lifestyle benefits (privacy, views, space, hobby farming potential)

oo don

I Commuter Appeal Marketing Checklist

Tottenham is the southernmost community in New Tecumseth, making it highly attractive to GTA commuters. Marketing must highlight this
geographic advantage.

Highlight exact drive times to Highway 9 and Highway 400

Note proximity to major GTA employment hubs (Vaughan, Newmarket, Brampton)

Emphasize local amenities (schools, grocery, recreation) so commuters know they do not need to drive for basics
Ensure high-speed internet availability is documented for hybrid workers

Showcase community features like the South Simcoe Railway and conservation areas

Prepare utility cost comparisons showing the affordability of Tottenham living vs the GTA

OOoodon

Use Video Narrated VR Animated Online Showings to allow out-of-town buyers to explore virtually before driving up
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Timeline Expectations

Every Tottenham sale follows a general timeline, though the exact duration depends on property type, price, condition, market demand,
and buyer financing. Use this as a planning framework, not a guarantee.

Evaluation & Strategy (Week 1-2)
Complete your home evaluation, identify the buyer pool, set the price range, and decide on preparation priorities.

Preparation & Documentation (Week 2-4)
Address repairs, gather documents, declutter, stage, and prepare the home for professional photography.

Marketing Launch (Week 4-5)
Go live with professional photos, Video Narrated VR Animated Online Showing, MLS listing, and targeted buyer exposure.

Showings & Feedback (Week 5-8)
Monitor showing activity, collect feedback, adjust strategy if needed, and respond to buyer interest.

Offer & Negotiation (Variable)
Review offers on price, deposit, conditions, closing date, and buyer quality. Negotiate terms that protect your position.

Conditional Period (10-15 business days)
Buyer completes inspections, financing, and any other conditions. Provide documentation promptly.

Closing (On agreed date)
Lawyer communication, key exchange, utility transfers, and fund disbursement.

Documents to Gather Before Listing

Having these documents ready before your first showing reduces buyer hesitation, speeds up conditional periods, and keeps negotiations
focused on value.

Property survey or reference plan

Tax bill and property assessment notice

Utility records (hydro, gas, water) for the past 12 months

Renovation permits and inspection certificates

Warranty documents for roof, HVAC, windows, or appliances

Septic records (rural properties)

Well water test results (rural properties)

Mortgage statement and payout information

ooodooodg

Insurance history and claims (if relevant)
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I Staging Priorities for Tottenham Homes

Staging is not about making your home look like a magazine. It is about helping buyers see themselves living there by removing
distractions and clarifying space.

Remove personal photos and excess decor to let buyers imagine their own life

Ensure every room has a clear purpose (avoid catch-all rooms)

Maximize natural light by opening blinds and cleaning windows

Add fresh towels in bathrooms and simple greenery in living areas

Clear kitchen countertops to show workspace and storage

Make beds with clean, neutral bedding

Remove bulky furniture that makes rooms feel small

Address odours (pets, cooking, smoke, basement dampness)

Ensure the front entry and porch create a welcoming first impression

oo don

Keep the home show-ready during the listing period

I Next Steps

Request your free home evaluation at flaherty.ca/homeeval
Book a call or Zoom with Kevin to discuss your property type and goals
Use this checklist to begin preparation before your evaluation appointment

Review the New Tecumseth Real Estate Market Report for current conditions

NI

Ask Kevin which improvements will support your price and which will not
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