
ADULTCOMMUNITIES.CA BUYERS GUIDE

55 Plus Communities in the Niagara
Region

The Complete Comparison and Touring Checklist for Downsizers Considering All 12 Adult

Lifestyle Communities Across the Niagara Peninsula

The Niagara Region is the heartland of adult lifestyle living in Ontario. Twelve communities span the peninsula

from the Lake Ontario waterfront in Grimsby to the sandy shores of Crystal Beach on Lake Erie, offering

freehold bungalows, waterfront condominiums, and affordable land lease homes at prices from roughly

$230,000 to over $1.9 million. This guide gives you a structured way to compare them: what each ownership

model really costs, which amenities matter, what to inspect on a tour, and how to sequence the sale of your

current home so your equity is ready when you find the right fit.

  What's Inside This Guide

> All 12 Niagara Region communities compared at a glance with locations, ownership models, and price

ranges

> Plain-language explanation of freehold, condominium, land lease, and life lease ownership

> The true monthly cost worksheet most buyers skip

> A room-by-room community touring checklist

> Questions to ask park management and current residents

> How to sell your current home for top dollar before you buy

Prepared by Kevin Flaherty, Real Estate Broker

Serving Ontario downsizers since 1988  |  Over $500M Sold

Toll-free 1-877-352-4378  |  Direct 226-270-6433  |  AdultCommunities.ca
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All 12 Niagara Region Communities at a Glance

Use this table as your master shortlist. Circle the three or four communities that best match your budget and

lifestyle, then use the touring checklist later in this guide when you visit each one. Community rules, fees, and

available homes change, so verify current details before making an offer.

Community Location Ownership Approx. Price

The Oaks at Six Mile Creek Ridgeway Freehold $700K to $875K

WaterCrest Welland Freehold $700K to $975K+

Riverside at Hunter's Point Welland Freehold $650K to $950K

Cherry Hill Vineland Land Lease $535K to $640K

Black Creek Stevensville Land Lease $230K to $640K

Beach Walk Crystal Beach Freehold $600K to $900K

The Shores Crystal Beach Freehold $670K to $780K

AquaZul Grimsby Condominium $300K to $600K

Harbourtown Village Fort Erie Freehold $700K to $1M+

Legends on the Green Chippawa Condominium $500K to $1.1M

Arbour Vale St. Catharines Condominium $800K to $1.9M

The Vintages at Four Mile Creek St. Davids Freehold $595K to $1.3M+

Community Highlights Worth Knowing

Black Creek (Stevensville) is a gated 55+ land lease community with a 12,000 sq. ft. recreation centre, heated

indoor and outdoor pools, whirlpool spa, and two Swedish saunas, next to a 27-hole golf course.

Cherry Hill (Vineland) sits in the heart of the wine region with a clubhouse, outdoor heated salt-water pool, and

parkettes with a gazebo and pond. Lot fees of roughly $900 per month include property taxes.

AquaZul (Grimsby) is a 10-storey waterfront condominium on Lake Ontario with a cabana courtyard, outdoor pool,

fitness centre, theatre room, and billiards room.

The Shores (Crystal Beach) gives owners exclusive access to The Shores Club with an outdoor pool, exercise room,

sports court, and coffee bar, a short stroll from Bay Beach.

Legends on the Green (Chippawa) offers Energy Star certified luxury bungalow townhomes backing directly onto the

Legends on the Niagara golf course and natural wetlands.

Arbour Vale (St. Catharines) features French Chateau architecture with formal gardens, walking trails, and custom

homes reaching $1.9 million.
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Understand the Ownership Model Before You Tour

The ownership model dictates your upfront purchase price, monthly carrying costs, financing options, and long-term

equity growth. Niagara offers all three major models, which is rare for a single region.

Freehold (Beach Walk, Harbourtown Village, WaterCrest, The Vintages)

You own the home and the land. Purchase prices are highest ($595,000 to over $1.3 million) but there are no

mandatory community fees beyond any small association or common element fee. Standard mortgage financing

applies. Best for buyers who want maximum equity growth and independence.

Condominium (AquaZul, Legends on the Green, Arbour Vale)

You own your unit and pay a monthly condo fee, typically $220 to $400 in Niagara, covering exterior maintenance

and shared amenities. Have your lawyer review the status certificate before waiving conditions. Best for

lock-and-leave travellers.

Land Lease (Black Creek, Cherry Hill)

You own the home but lease the lot, paying monthly fees of roughly $400 to $940 that often include property taxes

and amenity access. Purchase prices are dramatically lower ($230,000 to $640,000), freeing up equity from your

home sale. Ontario's Residential Tenancies Act limits annual lot fee increases for existing residents. Financing

usually requires a specialty lender or a cash purchase.

True Monthly Cost Worksheet

Two communities with similar list prices can have very different monthly costs. Fill in this worksheet for each

community you shortlist.

Monthly lot lease or condo fee: $__________

Property taxes (confirm whether included in lot fee): $__________

Water, sewer, and utilities not included in fees: $__________

Home insurance quote for this specific community: $__________

Estimated maintenance you still pay yourself (freehold especially): $__________

Clubhouse, social club, or mandatory association dues: $__________

TOTAL true monthly carrying cost: $__________
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The Community Touring Checklist

Print one copy of this page for every community you visit. Tour at least twice: once on a weekday and once on a

weekend, when the social calendar and traffic patterns look completely different.

The Home Itself

Single-level living: no steps at entry, wide doorways, main-floor laundry

Garage size fits your vehicle plus storage (measure, don't assume)

Age and condition of roof, furnace, A/C, and windows (resale homes)

Room for visiting family: guest bedroom or den that converts

Outdoor space: covered porch, patio orientation, afternoon sun or shade

The Community Grounds

Overall maintenance: lawns, roads, signage, and common areas well kept

Condition of the clubhouse, pool, and fitness facilities in person

Noise check: proximity to the QEW, rail lines, or event venues

Guest parking availability and visitor policies

Walkability to shops, or driving distance to groceries and pharmacy

Questions for Management and Residents

What did lot fees or condo fees increase by in each of the last 5 years?

What exactly do the monthly fees include (taxes, water, snow, amenities)?

Are there rules on pets, rentals, guests, fences, sheds, or gardens?

What is the resale process and does management approve buyers?

Ask 2 or 3 current residents: what do you wish you had known before buying here?

Healthcare and Access

Driving time to the nearest hospital (St. Catharines, Niagara Falls, Welland, or Fort Erie urgent care)

Family doctor availability or wait lists in the municipality

Distance to family and friends you visit most often
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Step by Step: Selling Your Current Home First

For most downsizers, the equity in the current home funds the entire move. Handle the sale well and you may buy

your Niagara home outright with money to spare. Here is the sequence Kevin Flaherty has refined over 38 years of

helping Ontario downsizers, since 1988.

1. Get a professional evaluation before touring
Knowing your realistic sale price tells you exactly which Niagara communities fit your budget. A free evaluation

takes less than an hour and commits you to nothing.

2. Declutter and pre-pack early
Downsizing from a family home takes longer than expected. Start with storage areas 8 to 12 weeks before

listing. A decluttered home also shows dramatically better.

3. Market with maximum online exposure
Kevin's Video Narrated VR Animated Online Showings present your home and its surrounding area to buyers

across Ontario before they ever book a visit, so the showings you host are with serious, pre-qualified buyers.

4. Negotiate a closing date that fits your purchase
Longer closings or a short-term rental give you time to choose your community without pressure. Bridge

financing is also an option if you buy first.

5. Coordinate both transactions with one team
When the same team manages your sale and your purchase timeline, the equity lands where it needs to be,

on time, with no double-move surprises.

Common Mistakes That Cost Downsizers Money

Buying into a community before knowing what the current home will actually sell for

Skipping the status certificate or lease agreement review to move faster

Comparing communities on purchase price alone and ignoring monthly fees

Touring only the model home and never speaking with current residents

Listing with the first agent who suggests the highest price instead of the strongest marketing plan
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About Kevin Flaherty

Kevin Flaherty is a Real Estate Broker with over 38 years of experience, since 1988, and more than $500M sold.

Operating out of Orangeville, he specializes in helping clients across south-central Ontario sell their long-held family

homes and downsize into adult lifestyle communities. His marketing system, built around Video Narrated VR

Animated Online Showings, showcases both the property and the surrounding area to buyers across the province,

which consistently produces stronger offers from serious buyers.

Kevin grew up in the real estate business. Both of his parents were already selling real estate for decades when he

started at Royal City Realty on First Street in Orangeville in 1988, and he has been guiding Ontario families through

major moves ever since.

Your Next Steps

Shortlist 3 or 4 communities from the comparison table on page 2

Complete the True Monthly Cost Worksheet for each shortlisted community

Book tours and bring the touring checklist from page 4

Request a free evaluation of your current home so your budget is grounded in a real number

Talk through ownership models and timing with Kevin before signing anything

Ready to Find Your Niagara Community?
Start with a free, no-obligation evaluation of your current home.

Call or text toll-free: 1-877-352-4378

Kevin direct: 226-270-6433

flaherty.ca/homeeval  |  adultcommunities.ca/niagara-region
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