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About Multifamily Asset Capital

Multifamily Asset Capital is a privately held real estate investment firm
dedicated to acquiring and managing a diversified portfolio of
multifamily assets across high-growth U.S. markets. Our disciplined
fund structure prioritizes the preservation of investor capital, steady
income generation, and long-term appreciation.

We take a research-driven approach to every acquisition, focusing on
fundamentals such as employment growth, housing demand, and
market resilience. By targeting properties that combine stable cash flow
with measurable value-add potential, we strive to create both
immediate and lasting returns for our investors.

At the core of our philosophy is a commitment to risk management
and transparency. We believe that sustainable success comes from
aligning our interests with those of our investors. Every decision we
make—whether related to underwriting, operations, or asset disposition
—is guided by the principle of responsible stewardship.

We partner with sponsors that bring experience in multifamily
operations, acquisitions, and investor relations. Collectively, we seek
the benefits of institutional-quality real estate ownership without the
burden of active management. Through consistent communication,
detailed reporting, and disciplined execution, we aim to deliver peace of
mind alongside high performing investment assets.

Our mission is simple... We strive to help investors build lasting
wealth through passive real estate investments.



Infroduction — Why Multitamily
Real Estate

For decades, multifamily real estate has been one of the most proven and resilient
paths to building long-term wealth. Apartment communities provide a tangible asset
backed by essential human demand—housing. Unlike many investments that rely on
speculation or sentiment, multifamily properties meet a fundamental need that remains
stable across economic cycles.

For investors seeking passive income, multifamily real estate offers a balance few
other asset classes can match: consistent cash flow, the potential for appreciation, and
meaningful tax advantages—all managed by experienced professionals who handle
the day-to-day operations. This structure allows investors to participate in institutional-
grade opportunities without taking on the direct responsibility of property ownership.

When compared to the stock market, multifamily assets tend to demonstrate lower
volatility and a higher degree of predictability. While equities can swing dramatically
with market news, well-managed apartment communities produce income month after
month through rent collections. Over time, those recurring distributions, combined with
appreciation at sale, can compound into powerful long-term returns.

Multifamily investments also serve as a natural hedge against inflation. As the cost of
living rises, so too do rents, helping preserve purchasing power while debt—often fixed
at low interest rates—remains constant. This dynamic makes multifamily ownership
particularly appealing during periods of economic uncertainty.

Whether you are diversifying your portfolio beyond traditional markets, seeking tax-
advantaged income, or planning for generational wealth, understanding how passive
multifamily investments work can unlock opportunities for growth, stability, and
freedom.



1. Understanding Passive
Multifamily Investing

Passive investing in multifamily real estate allows individuals to own a share of large-
scale apartment communities without managing tenants, maintenance, or daily
operations. Instead of buying and running a property yourself, you invest capital
alongside experienced operators—known as sponsors or general partners—who
handle every stage of the process, from acquisition and financing to management and
asset disposition.

When you participate as a Limited Partner (LP), your investment is truly passive. The
sponsor (or General Partner - GP) takes responsibility for identifying opportunities,
arranging financing, overseeing renovations, managing property performance, and
communicating with investors. In return, you share in the property’s financial
performance through regular cash flow distributions and profit upon sale.

As a limited partner, you typically receive:

e Ashare of cash flow distributions (monthly or quarterly) from rental income.

e Appreciation when the property increases in value and is sold or refinanced.

e Tax advantages through depreciation and cost segregation that can reduce
taxable income.

This structure makes it possible for investors to participate in institutional-quality real
estate without the challenges of active ownership—no tenants, no repairs, no direct
management decisions.

Example: An investor contributes $100,000 to a 200-unit multifamily project managed
by a professional sponsor with a five-year plan. The investor receives a 6.5% annual
return from the cash flow generated from rental income. Upon sale, the investor’s total



return reaches 2.0x, or $200,000. All of this occurs without the investor ever taking a
call from a tenant or managing a contractor.

In short, passive multifamily investing provides access to high-performing,
professionally managed assets—allowing investors to grow their wealth and earn
steady income while their capital works for them.

2. Types ot Multitamily Investments

Not all multifamily investments carry the same level of risk or reward. Understanding
the main categories helps investors align their choices with their goals, time horizon,
and tolerance for volatility. Most opportunities fall into one of three broad types:
CorelCore Plus, Value-Add, or Opportunistic/Development.

Risk Level: Low

Profile - High occupancy, strong locations, stable income streams
Goal: Steady cash flow and preservation of capital

Typical Hold Period: 7-10 years

Core and Core Plus properties are the most stable investments in multifamily real
estate. They are usually located in major metropolitan areas, well-maintained, and
attract tenants with strong credit profiles. Core assets often need little to no
improvement, while Core Plus assets may offer minor operational enhancements—
such as improved management or light upgrades—to slightly increase returns.

These investments are best suited for conservative investors who prioritize capital
preservation and consistent income over aggressive growth. Typical returns are
moderate, but reliability and predictability are high.

Risk Level: Moderate

Profile - Operational improvements, renovations, or rent repositioning
Goal: Increase net operating income (NOI) and overall property value
Typical Hold Period: 3-7 years

Value-add investments target properties with untapped potential. The business plan
usually involves improving management efficiency, updating units, enhancing
amenities, or rebranding the community to attract higher rents.



This strategy aims to boost income and property value within a few years, creating both
ongoing cash flow and a larger profit at sale.

Value-add investments are typically suited to balanced investors—those comfortable
with moderate risk and a mid-term horizon who want higher returns than a Core
strategy offers, but with less uncertainty than ground-up development.

Risk Level: High

Profile: Ground-up construction or heavy repositioning
Goal: Maximize appreciation and equity growth
Typical Hold Period: 5-10 years

Opportunistic strategies involve building new properties or significantly transforming
distressed or outdated assets. These projects require more time, capital, and expertise
but can deliver the highest potential returns.

Such investments suit experienced or growth-oriented investors who are
comfortable with longer timeframes and greater uncertainty in exchange for stronger
upside potential.

In most portfolios, a balanced mix across these categories can help manage risk while

maximizing opportunity. Conservative investors might focus primarily on Core and Core
Plus, while those seeking growth often blend Value-Add and select Opportunistic deals
for higher total returns.

3. Key Players in a Multitamily
Syndication

A multifamily syndication brings together several parties, each contributing different
expertise and resources to make the investment successful. Understanding these roles
help investors to see how their capital fits into the broader structure and why
experience and alignment are essential to performance.

The General Partner, also called the sponsor, is the team or company responsible for
sourcing the deal, arranging financing, managing operations, and executing the
business plan. Sponsors conduct financial and physical due diligence, oversee
property management, handle renovations, and maintain investor communication
throughout the investment’s life cycle.



A strong sponsor has deep market knowledge, a history of successful projects, and a
commitment to transparency. Their performance determines the success of the entire
venture.

Limited Partners provide the equity capital that makes acquisitions possible. In
exchange, they receive a share of cash flow, appreciation, and tax benefits—without
participating in day-to-day management or decision-making. LPs are protected by
limited liability, meaning their risk is capped at the amount invested. This allows
individuals to access institutional-grade investments while maintaining a passive role.

The property management team operates at the property level. They handle leasing,
maintenance, tenant relations, and rent collection, ensuring that the community runs
efficiently and profitably.Strong management directly influences occupancy rates,
resident satisfaction, and overall returns.

Lenders finance the majority of the property’s acquisition cost, typically between 60—
75% of the purchase price. They earn interest on the loan, and their financing terms
can significantly impact the deal’s projected performance. Choosing the right lending
structure—fixed-rate versus floating, capped interest rate, term length, and leverage
level—is a critical part of the sponsor’s responsibility.

The most successful syndications are partnerships built on shared goals. Sponsors
typically invest their own capital into each deal, ensuring they benefit alongside
investors when the property performs well. This alignment of interests encourages
disciplined management, transparency, and accountability—key ingredients for
consistent results and long-term investor confidence.

4. Financial Structure & Returns

Understanding how returns are calculated and distributed is essential for any passive
investor. Multifamily syndications follow a clear financial framework designed to reward
investors first, while fairly compensating sponsors for their management and expertise.

Cash-on-Cash Return: This measures annual pre-tax cash flow relative to the amount
you invested. It shows the income you earn each year from distributions. Example: If
you invest $100,000 and receive $7,000 in annual distributions, your cash-on-cash
return is 7%.



Internal Rate of Return (IRR): IRR represents the total annualized return on your
investment, including both cash flow and profits at the time of sale or refinance. It
accounts for the time value of money—meaning earlier distributions have slightly more
weight than later ones. Example: If you invest $100,000 in a five-year deal that
produces cash flow plus a final sale profit totaling $200,000, your IRR might be around
15% per year.

Equity Multiple: This indicates how much your initial investment grows over the life of
the deal. Example: A 2.0x equity multiple means your $100,000 investment becomes
$200,000 at exit (including all distributions and profits).

These metrics allow investors to compare opportunities objectively and understand
both the income and growth potential of each project.

A distribution waterfall defines how profits flow between investors (LPs) and the
sponsor (GP). It ensures that investors receive priority on returns before the sponsor(s)
participate in profits.

Preferred Return: Most syndications provide LPs with a 6-8% preferred return,
meaning investors receive that annual return before the GP earns performance-based
profits.

Profit Split: After the preferred return is met, additional profits are typically divided
between LPs and GPs—often 70/30 or 80/20 in favor of investors (LPs).

Reversion |/ Sale Event: When the property is sold or refinanced, remaining profits
(including appreciation) are distributed according to the same structure.

This framework rewards the sponsor for strong performance while prioritizing investor
income and capital recovery first. The structure aligns everyone’s incentives—when
investors win, the sponsor wins.

A balanced multifamily investment might target the following performance range:

e Annual cash flow: 5-8%
e Total IRR: 12-16% over the hold period
o Equity multiple: 2.0x over 3—7 years

Actual results vary by market conditions, property performance, and sponsor
execution, but these figures offer a reasonable benchmark for well-structured, risk-
adjusted multifamily investments.



5. Tax Advantages

One of the most powerful yet often overlooked aspects of multifamily investing is its
range of tax benefits. Real estate enjoys several provisions under U.S. tax law that can
significantly enhance after-tax returns, especially for passive investors. While every
investor’s situation is unique, the following are key advantages commonly associated
with multifamily syndications.

Depreciation allows investors to deduct a portion of the property’s value each year as a
non-cash expense. In essence, the IRS recognizes that buildings gradually wear down
over time—even if, in reality, their value often increases.

For multifamily investors, this means a large portion of the rental income can be offset
by depreciation, reducing taxable income without affecting the actual cash received.
Example: An investor might receive $8,000 in cash flow in a year but, due to
depreciation deductions, report only $2,000 in taxable income.

A cost segregation study breaks down the property into different asset categories—
such as flooring, lighting, and appliances—each of which can be depreciated over a
shorter time frame. This accelerates deductions into the early years of ownership,
allowing investors to defer more taxes sooner.

For investors, this often results in “paper losses” that can offset actual gains, increasing
overall after-tax returns. These deductions can also sometimes offset income from
other passive investments, compounding the benefit.

When a property is sold, investors can defer capital gains taxes by reinvesting
proceeds into another qualifying real estate deal through a 1031 exchange. This
strategy allows wealth to compound without losing momentum to taxation.

Sponsors often facilitate 1031 exchange options for investors who wish to roll their
earnings into future deals, helping preserve and grow capital across multiple
investment cycles.

Income from multifamily syndications is typically classified as passive, which can be
taxed more favorably than active or earned income. Passive income is not subject to
self-employment tax and can often be offset by passive losses such as depreciation.

While these benefits are powerful, they must be applied correctly. Every investor’s tax
situation differs based on income, state of residence, and existing holdings. For this



reason, it is essential to consult a qualified CPA familiar with real estate syndications to
ensure each advantage is used effectively and in compliance with current regulations.

6. Vetting the Sponsor (or
Syndicator)

In passive multifamily investing, the sponsor—or syndicator—is the most critical factor
in determining success. The sponsor sources deals, manages the property,
communicates with investors, and ultimately drives returns. Even a strong market or
great property can underperform under weak management, while an experienced
sponsor can turn an average asset into a consistent performer. Evaluating the sponsor
with care is therefore one of the most important steps before committing capital.

A sponsor’s historical performance is the most telling indicator of their ability. Look for a
clear record of completed projects, not just current holdings.

What to look for:

e Documented returns that align closely with original projections.
e Evidence of steady results across different market conditions.
e References or testimonials from existing investors.

Investor Tip: Ask for examples of both successful and challenging deals—how the
sponsor handled problems often says more than how they managed easy wins.

Successful syndications require a team with complementary strengths: acquisitions,
asset management, finance, and investor relations.



What to look for:

e EXxperience across multiple market cycles (not just during periods of growth).
e Defined leadership roles and clear accountability within the company.

¢ In-house or closely managed property operations rather than fully outsourced
oversight.

Investor Tip: Ask who is responsible for on-the-ground decisions and how
communication flows from management to investors.

When a sponsor invests their own money in each deal, it signals confidence and
alignment. This shared stake ensures that both the sponsor and investors benefit—and
risk—together.

What to look for:

e The sponsor contributes meaningful personal capital.
e Fee structures are transparent and reasonable relative to performance.
e The sponsor’s compensation is tied to overall project success.

Investor Tip: Be cautious if a sponsor relies heavily on upfront fees rather than long-
term profit participation.

Strong communication builds trust and confidence throughout the investment lifecycle.
What to look for:

e Regular, scheduled updates with clear financial reporting.
e Openness about both progress and challenges.
e Professional, timely responses to investor questions.

Investor Tip: Ask for a sample investor report or email update—how information is
presented can reveal a great deal about professionalism and reliability.

Reputable sponsors operate within strict legal frameworks designed to protect
investors.

What to look for:

e Proper SEC registration or exemption filings.
e A clear, written Private Placement Memorandum (PPM) outlining risks and rights.
e Transparent partnership agreements specifying investor protections.

Investor Tip: Always review documents with your financial or legal advisor. A credible
sponsor welcomes independent review and questions.



/. Evaluating the Deal

Even when working with a reputable sponsor, it's important for investors to understand
the fundamentals of each opportunity. A well-structured deal should be based on
realistic assumptions, sound market research, and a clear business plan. While
passive investors aren’t responsible for underwriting, basic familiarity with how to
evaluate a deal ensures greater confidence and smarter decision-making.

Strong markets form the foundation of successful multifamily investments. Properties in
regions with stable employment, population growth, and diverse industries are far more
likely to maintain high occupancy and rental demand.

What to review:

e Job growth and diversity: Cities reliant on one employer or industry carry higher
risk.

e Population trends: In-migration often signals rising demand for rental housing.

e Supply and demand balance: An oversupply of new developments can
temporarily suppress rents.

e Local amenities and infrastructure: Proximity to schools, transportation, and
retail affects desirability.

Watch for: Assumptions based on short-term booms or hype markets without strong
long-term fundamentals.

Each property has its own characteristics that determine how it fits into the business
plan. The sponsor should provide details about the asset’s physical condition, location,
tenant base, and historical financial performance.

What to review:



e Age and condition: Older properties may need higher maintenance or capital
reserves.

e Occupancy trends: Consistently high occupancy is a positive indicator of demand.

o Value-add potential: Look for realistic improvement plans—renovations that
match tenant demographics and market rents.

e Comparable properties: Assess how nearby apartments perform to gauge
competitiveness.

Watch for: Vague renovation plans or unrealistic assumptions about rent increases
(“rents are 20% below market” can be true only if the market can sustain it).

Financial projections should be built on conservative assumptions and supported by
data, not optimism. The key metrics to review include:

¢ Net Operating Income (NOI): Total income after operating expenses; the
foundation for property valuation.

e Capitalization Rate (Cap Rate): Indicates expected return based on current
income; lower cap rates generally mean higher prices.

e Cash Flow: Income remaining after all expenses, including loan payments.

Investor Tip: Look for models that assume moderate rent growth (2-3% annually) and
realistic expense increases. Overly aggressive projections may inflate returns on paper
but rarely hold up in practice.

A clear, achievable plan distinguishes professional operations from speculation. The
sponsor should outline how they will improve the property, how long they plan to hold it,
and what the exit options are.

What to review:

e Operational plan: How management improvements or renovations will increase
value.

e Timeline: The expected hold period and when cash flow is projected to stabilize.

o Exit options: Whether the goal is a refinance, sale, or long-term hold.

Watch for: Undefined timelines, unclear renovation budgets, or business plans that
depend heavily on market appreciation rather than operational improvements.



8. Risks, Benefits, and Costs

Every investment involves trade-offs between risk and reward, and multifamily real
estate is no exception. While it offers exceptional potential for long-term growth and
income stability, investors should also understand the challenges and costs that
accompany it. The goal isn’t to eliminate risk but to manage it intelligently through
diversification, due diligence, and strong partnerships.

1. Diversification - Multifamily real estate provides an effective way to balance a
portfolio that may already include equities, bonds, or other asset classes. Rental
housing tends to behave differently from the stock market, helping to smooth overall
performance during periods of volatility.

2. Consistent Cash Flow - Quality multifamily properties generate regular income
from rent collections, often distributed to investors monthly or quarterly. These
predictable payments can provide financial stability, particularly for investors seeking
passive income.

3. Tax Advantages - Depreciation, cost segregation, and other deductions can
significantly reduce taxable income—allowing investors to keep more of what they
earn. (See Section 5 for details.)

4. Inflation Hedge - Rents and property values often rise alongside inflation. This
natural adjustment helps preserve purchasing power and can enhance returns when
other investments lose real value.

5. Tangible Asset Security - Unlike paper-based investments, multifamily properties
are physical, income-producing assets with intrinsic value. Even in uncertain markets,
they continue to serve a basic human need—housing.



1. Market Risk - Economic downturns, job losses, or rising interest rates can affect
occupancy and cash flow.

Mitigation: Invest in markets with diverse employment bases, conservative
underwriting, and stable population growth.

2. Sponsor Risk - Because sponsors control operations and financial decisions, their
competence and integrity directly impact results.

Mitigation: Vet the sponsor thoroughly—track record, transparency, and alignment are
critical (see Section 6).

3. Execution Risk - Unexpected construction costs, delays, or management
inefficiencies can reduce profitability.

Mitigation: Look for sponsors who plan conservatively, build adequate reserves, and
provide contingency buffers in budgets.

4. llliquidity - Syndicated investments are long-term by design, typically holding capital
for several years.

Mitigation: Only invest funds you won't need for the duration of the hold period;
consider multiple smaller positions across different deals for flexibility.

5. Lack of Control - Passive investors don’'t make operational or strategic decisions.

Mitigation: Partner with experienced sponsors who maintain transparent
communication and proven asset management systems.

Most syndications include structured fees that compensate sponsors for their time,
expertise, and risk. These fees should be transparent and proportional to the value
provided.

Common Fee Types:

e Acquisition Fee: Typically 1-3% of the purchase price, paid at closing for deal
sourcing and due diligence.

e Asset Management Fee: Around 1-2% of annual revenue, covering ongoing
oversight and performance management.

o Disposition or Refinance Fee: A small percentage (often 1%) when the property
is sold or refinanced.

¢ Profit Sharing: After the preferred return, profits are usually split 70/30 or 80/20
(LP/GP).

Clear fee structures ensure fair compensation while aligning interests. Investors should
review all terms in the offering documents to confirm how fees affect net returns.



9. Typical Investment Litecycle

A multifamily syndication follows a structured process designed to identify, acquire,
operate, and eventually exit an investment property efficiently. Understanding this cycle
helps investors know what to expect, when to expect it, and how their capital moves
through the project.

While sponsors handle all operational responsibilities, investors benefit from
understanding the key milestones along the way.

What Happens: The sponsor identifies potential properties that meet specific
investment criteria, such as market growth, income stability, and value-add potential.
They perform financial modeling, market research, and risk analysis to ensure the deal
aligns with fund objectives.

Investor’s Role: At this stage, investors review the offering summary and attend
webinars or presentations where the sponsor explains the deal structure, returns, and
business plan.

What Happens: Once the deal is secured under contract, the sponsor raises capital
from qualified investors to fund the equity portion of the purchase.

Investor’s Role: Interested investors review legal documents, such as the Private
Placement Memorandum (PPM) and subscription agreement, then commit funds to the
deal. Questions about timelines, returns, and communication should be clarified before
finalizing the investment.

What Happens: The sponsor completes due diligence, finalizes financing with lenders,
and officially closes on the property. Ownership is transferred to the investment entity
(often an LLC or limited partnership).

Investor’s Role: After wiring funds and signing documents, investors receive
confirmation of their ownership interest and a projected timeline for updates and first
distributions.

What Happens: If the business plan involves upgrades, the sponsor and property
management team execute renovations, rebranding, or operational improvements to
increase rent potential and property value.

Investor’s Role: Investors typically receive quarterly updates on renovation progress,
occupancy rates, and overall financial performance. Distributions may be limited during
this period if significant capital improvements are underway.



What Happens: Once improvements take effect and occupancy stabilizes, the
property begins generating steady positive cash flow. This is when investors start
receiving consistent distributions, usually monthly or quarterly.

Investor’s Role: Investors monitor reports and distributions, ensuring results align with
projections. The sponsor handles all day-to-day operations.

What Happens: After several years, the sponsor may refinance to return a portion of
investor capital while maintaining ownership, or sell the property to realize gains from
appreciation and increased value.

Investor’s Role: Investors receive their share of profits or capital proceeds according
to the agreed waterfall structure. If the deal offers a 1031 exchange option, investors
can roll their returns into a new project to defer taxes.

What Happens: At the conclusion of the investment, the project is closed, all final
proceeds are distributed, and investor capital is returned.

Investor’s Role: Investors review the final report detailing project performance and
total returns. Many choose to reinvest in subsequent opportunities, leveraging the
experience and relationship built with the sponsor.



10. Example Investment Summary

(illustrative only)*

The following example illustrates how a typical multifamily syndication might be
structured. The figures below are for educational purposes only and not a projection or
guarantee of returns. Actual results vary depending on the property, market conditions,
and sponsor performance.

Metric Example
Purchase Price $20,000,000
Investor Equity $8,000,000
Projected Hold Period 5 years

Average Annual Cash Flow 7%

Projected Internal Rate of Return (IRR) 15%

Equity Multiple 2.0x

Preferred Return 7%

Profit Split 70% LP / 30% GP

Purchase Price - $20,000,000 This is the total cost of acquiring the property, including
purchase price, closing costs, and initial capital improvements. Most multifamily deals
are financed with a mix of debt and investor equity.

Investor Equity — $8,000,000 This is the combined capital raised from all investors,
representing roughly 40% of the total purchase. Each investor contributes a portion—
often $50,000 to $250,000—and owns a proportional share of the asset.

Projected Hold Period - 5 years This is the planned duration of the investment.
Investors typically receive cash flow distributions throughout the hold period, followed
by a final profit upon sale or refinance.



Average Annual Cash Flow - 7% If you invest $100,000, a 7% annual cash flow
equates to about $7,000 per year in pre-tax distributions. This income comes from
rental revenue after operating expenses and loan payments.

Projected IRR - 15% The Internal Rate of Return measures total annualized
performance, combining both cash flow and profits from the eventual sale. A 15% IRR
suggests that each dollar invested is expected to grow by roughly 15% per year over
the project’s life.

Equity Multiple — 2.0x This means investors are projected to receive 1.9 times their
initial investment. For example, a $100,000 investment would return approximately
$200,000 in total—$35,000 from cash flow and $65,000 from profit at sale.

Preferred Return — 7% Investors receive the first 7% return on their invested capital
before the sponsor shares in profits. This ensures the LPs are compensated first for
their contribution.

Profit Split — 70% LP | 30% GP After preferred returns are paid, remaining profits are
divided—70% to investors and 30% to the sponsor. This structure incentivizes the
sponsor to deliver strong performance while keeping investor interests first.

In this example, an investor contributing $100,000 might expect to receive roughly
$7,000 per year in cash flow and a final payout bringing their total proceeds to about
$200,000 over five years. That represents both consistent income and long-term
growth—without the demands of active management.

This model illustrates how disciplined execution, conservative underwriting, and
alignment between sponsor and investors combine to produce stable, risk-adjusted
returns in multifamily real estate.



11. How to Get Started

Getting started in multifamily investing doesn’t require a background in real estate or
finance. What matters most is clarity—knowing your goals, understanding who you’re
investing with, and starting at a scale that allows you to learn comfortably. The process
Is structured, logical, and designed to make participation straightforward for passive
investors.

Begin by identifying what you want your investment to achieve.Are you focused on
immediate income, long-term growth, or tax efficiency?Your priorities will determine
which types of opportunities—Core, Value-Add, or Opportunistic—are best suited to
your strategy.

Your choice of sponsor is the single most important decision you’ll make.Review their
track record, communication style, and transparency.Seek out sponsors who invest
their own capital in every deal and who prioritize long-term relationships over short-
term gains.

Before committing to any investment, read the offering memorandum and Private
Placement Memorandum (PPM) closely.Pay attention to the projected returns,
assumptions about rent growth and expenses, and the sponsor’s business plan.If
anything is unclear, ask questions—reputable sponsors welcome them.

Confirm how returns are distributed (the “waterfall”), the preferred return rate, and
when distributions are expected to begin.Review all documents with your CPA or
financial advisor to ensure the investment aligns with your tax and liquidity needs.

Many investors begin with a single deal, typically in the $50,000-$100,000 range.This
allows you to observe how the sponsor communicates, how distributions flow, and how
the property performs before increasing your commitment.

As your comfort and understanding grow, consider spreading capital across multiple
sponsors, markets, and deal types.Diversification helps smooth returns and reduces
exposure to any single project or market fluctuation.

Beginner’s Tip



Treat your first investment as a learning experience, not just a financial transaction.
Follow the sponsor’s updates, review each quarterly report, and note what drives
results—occupancy, rent growth, expenses, or market conditions.Within a few years,
you'll not only have earned passive income but also developed the insight to evaluate
future opportunities with confidence and precision.

12. Building Freedom Through

Passive Income

Passive multifamily investing is ultimately about more than financial returns. It's about
creating time, stability, and freedom—the kind of freedom that allows you to focus on
what matters most while your capital continues to work in the background.

By partnering with experienced sponsors, investors gain access to institutional-quality
real estate that produces steady income, potential appreciation, and meaningful tax
advantages. Over time, these elements combine to form a foundation of financial
security that grows stronger with each reinvestment cycle.

The model is simple yet powerful: investors provide the capital, sponsors provide the
expertise, and the asset itself provides the income. Together, these components create
a system that rewards patience, discipline, and informed decision-making.

For many investors, multifamily real estate becomes more than just a portfolio addition
—it becomes a cornerstone of generational wealth. Each investment represents a step
toward long-term financial independence and the ability to live life with greater choice
and flexibility.

At its core, passive multifamily investing is the pursuit of stability through partnership,
and growth through trust. It is a strategy built not on speculation, but on proven
fundamentals—and for those seeking lasting wealth and freedom, it remains one of the
most dependable paths available.



Contact Information & Links

Multifamily Asset Capital is dedicated to acquiring and managing a diverse portfolio
of multifamily assets through disciplined, data-driven investment strategies that
prioritize capital preservation, steady returns, and long-term value creation.

Partners
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Jamie Chatman

Capital Raising
R, 816-820-2347
Jamie@multifamilyassetcapital.com
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Christopher Wilson
Investor Relations
R 954-466-4484

Info@multifamilyassetcapital.com

Connect With Us

Join our Passive Wealth Club

Book a Call

Website


https://link.multifamilyassetcapital.com/widget/form/tCzYsWftzX4BnxAJXLXk
https://link.multifamilyassetcapital.com/widget/form/tCzYsWftzX4BnxAJXLXk
https://go.multifamilyassetcapital.com/company-scheduler
https://go.multifamilyassetcapital.com/company-scheduler
https://www.multifamilyassetcapital.com/
https://www.multifamilyassetcapital.com/

Glossary of Key Terms

Acquisition Fee: A fee paid to the sponsor for sourcing, analyzing, and closing the
deal—typically 1-3% of the purchase price.

Asset Management Fee: A small annual fee (usually 1-2% of revenue) paid to the
sponsor for ongoing oversight and performance management of the property.

Cap Rate (Capitalization Rate): The property’s annual net operating income divided
by its purchase price. Used to assess value and return potential.

Cash-on-Cash Return: The annual pre-tax cash flow divided by the initial investment,
showing how much income is earned each year from invested capital.

Cost Segregation: A tax strategy that accelerates depreciation by separating building
components (e.g., flooring, lighting) into shorter recovery periods.

Equity Multiple: A measure of total return. An equity multiple of 2.0x means the
investor doubled their money over the investment period.

General Partner (GP) | Sponsor: The managing partner responsible for finding,
financing, and operating the property.

Internal Rate of Return (IRR): A percentage that represents the total annualized
return on an investment, including both cash flow and sale proceeds.

Limited Partner (LP): A passive investor who provides capital and receives returns
without involvement in day-to-day management.

Net Operating Income (NOI): A property’s income after operating expenses, excluding
debt service and taxes. It is the primary driver of property value.

Preferred Return: The minimum annual return paid to investors before the sponsor
shares in profits—commonly 6—8%.

Syndication: A structure where multiple investors pool capital to acquire a property,
managed by a sponsor or general partner.

Value-Add: A strategy focused on increasing property value through renovations,
operational improvements, or better management.



