POWER (OU Buyer Lead Sheet

Fill this in during the call, not after.

DATE SOURCE TAKEN BY
WHO THEY ARE
NAME PHONE DATE OF BIRTH
EMAIL BEST TIME TO REACH
SECOND NAME PHONE DATE OF BIRTH
EMAIL PREFERRED CONTACT
Call Text Email

TIMING AND MOTIVATION

WHEN DO THEY NEED TO MOVE REASON FOR MOVING
RENT OR OWN LEASE ENDS NEED TO SELL FIRST
Rent Oown Yes No
MONEY
CASH OR FINANCING LENDER PRE-QUALIFIED
Cash Finance Yes No
DOWN PAYMENT COMFORTABLE MONTHLY PAYMENT PRICE RANGE

Pre-qualified is the single most useful field on this sheet. If the answer is no, the next action is a lender introduction, not a
showing.

WHAT THEY ARE LOOKING FOR

AREA SCHOOLS COMMUTE TO
SQUARE FEET BED / BATH AGE STORIES
1 2 Either
POOL GARAGE RV GATE OPEN TO NEW BUILDS
Y N Either Y N Y N Yes No

THREE MUST-HAVES

powerhouseoperations.com 1



POWER OU Buyer Lead Sheet (cont.)

OTHER WANTS

EXPECTATIONS AND NEXT STEPS

WHAT DO YOU EXPECT FROM ME?

APPOINTMENT DATE SHOWINGS BOOKED ADDED TO CRM
Yes No

IF THEY CANNOT MOVE ON TIME, WHAT IS PLAN B?

NOTES

Before you hang up, repeat the timeline and the price range back to them and ask if you have it right. Getting it wrong
here is what wastes the next six weekends.
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